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DIVISION OF UNITED BUSINESS PUBLISHERS, INC. — 


Features This Week 


\4 
q One of These Three Sy 


When the Prospect Objects You Have the Choice 
of Three Comebacks. You Can Say “Yes, Sir.” 
or “No, Sir.” or “Maybe.” That Is, You Have 
to Agree, or Seem to Agree, or Disagree. Kenil- 
worth H. Mathus Shows How to Do Either 
Gracefully. 

q) New and Retired List 
\ Record of Life Insurance Companies Li- 
censed, Projected and Retired During 1931, a 
Trend Which, Like Production, Continued the 
Even Tenor of Its Way, Being Little Affected by 
Contemporary Industrial Experience. 

ry.’ . 7 ‘ 

@ Tropical Mortality Study 
Dr. Frederick L. Hoffman, Consulting Statisti- 
cian, Contributes the First of a Series of Statisti- 


cal Studies with an Article Dealing with Con- 
ditions in West Africa. 
P ° t eH . | Tease > ? 

q) Protection or Investment: 
Gerald A. Eubank, Manager of the Life Depart- 
ment of Johnson & Higgins, General Agents in 
New York, Suggests That the Investment Fea- 
tures of Life Insurance Have Been Over-stressed 
at the Cost of Protection. 











WHAT 
ARE YOU DOING 
i® SERVICE 


YOUR BORROWERS 


a 

e Can you take care of them without rewrite and conserve cases that are 
interfering with the necessary drive dissatisfied? 
for new business? e Such a plan can be put to work 
e Are other companies selling them promptly, without in any way dis- 
new policies which cause the lapse turbing your present organization— 
of your policies? at moderate cost—in any desired sec- 
e Would you like to know the details tion of the United Srates. 
of a plan that will service every bor- * A letter to this company will bring 
rower on your books—will reinstate, complete information. 

# We have been receiving a number of letters from agents. This note is to explain that 


our work is done for msurance companies ont 


AMERICAN CONSERVATION COMPANY 
LIFE INSURANCE SERVICE 
Herbert G. Shimp, President 


307 NORTH MICHIGAN AVENUE, CHICAGO 
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This Week: 


NECESSITY 


@ You have to keep the discussion in pro- 
gress and you can't always keep it going 
merely by disputing a man’s statement. And 
you can't get anywhere by just asking “Do 
you want any insurance today?” and taking 
the inevitable “No, thank you,” for an an- 
swer. Learn how to sprinkle in the right 
proportion of Yessirs, Nosirs, and Maybes. 
Kenilworth H. Mathus offers some helpful 
suggestions along this line. 


HAIL AND FAREWELL 


@ The record of births, deaths and marriages, 
the vital statistics of life insurance, is given 
in this week's publication of the list of “New 
and Retired Life Companies.” This compi- 
lation records new companies projected, li- 
censed, and those which suspended operations 
or were merged with other companies. It 
includes data on assessment associations and 
fraternal orders. 


FOREIGN AND DOMESTIC 


@ A trip abroad with Dr. Frederick L. Hoff- 
man, who contributes the first of a series of 
studies on Tropical Mortality. West Africa 
is not what it once was, as health statistics 
will attest. At home with Gerald A. Eubank, 
manager of the life department of Johnson & 
Higgins’ general agency, who, in controversial 
vein, defends the necessity of insurance for 
protection against the claims of those who 
stress its investment features. 


Next Week: 


WORSE THAN WAR 


@ That's how the Travelers describes the 
automobile fatality record. And, of course, 
the courts are crowded with automobile in- 
surance litigation. S. B. Ackerman, prominent 
insurance attorney and writer, has picked his 
way through the mass of cases tried in 1931 
and gives you an eclectic summary of im- 
portant decisions. 

2 * x 


NEW AND RETIRED 


@ Mergers, retirements, consolidations—quite 
a few of them during the past year in the 
casualty and surety field. The list of new and 
retired casualty, surety and miscellaneous in- 
surance companies is something you will want 
to clip and file in a handy place for reference. 





All Hands on Deck 


PROMINENT railroad company is having good 
success with a novel but logical business-getting 
campaign. It enlists as selling aids its every 

employee. Through this plan every worker of the rail- 
road—officials, engineers, trainmen, clerical help and 
trackmen—are made potential business getters after their 
regular hours of work have been concluded. Contests 
develop between various divisions of the railroad, as well 
as between several cities. Practically 100 per cent co- 
operation has been received from the employees. The 
volume of new business both passenger and freight has 
been considerable. The employees think and talk their 
employer and the service it is able to render. Beyond the 
material aid, the inestimable worth as a morale builder 
has gratified its proponents. Wives and mothers are in- 
jecting the railroad’s story into their social activities and 
their efforts are bearing fruit. Beyond all there is an 
employee consciousness of the fact that the success of 
their company means a living for them. 


The spirit which has been engendered in the em- 
ployees of the railroad can as well be germinated in the 
ranks of insurance companies. In addition to the agents 
of companies, there are thousands of life insurance em- 
ployees who make no endeavor to preach the gospel of 
the protection and the service which their employer 
offers. Even though they make no direct sales, they will 
lay a foundation for the field force which could be ulti- 
mately turned into new written business. Every em- 
ployee of a life insurance company or a life insurance 
general agency must understand that he cannot hope 
to progress unless his employer and the business that 
he represents is prosperous and growing. 


Life insurance, despite its tremendous development is 
not so generally understood that it would not be benefitted 
by explanations and expositions which could be given 
when the selling guard is down and the mind is at ease. 
The life insurance field force is 


doing a tremendous job splendid- 
ly. It merits and should have the Se Y Gg 
cooperation at least of those who . ° ‘ ° 


are dependent upon its success. 
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KENILWORTH H. MATHUS 


Editor of Publications, The Connecticut Mutual Life 


NY man in the !ife insurance 

business frequently looks back 

on his first few weeks of sell- 
ing, when his general agent, manager 
or supervisor was keeping in close 
touch with his progress and helping 
him at every turn. From his first in- 
structor he learns many things that 
will stick with him through life and 
that will always remain a most vivid 


go right on with his story. If the pros- 
pect objected that he could invest his 
money to better advantage elsewhere, 
the salesman would merely come right 
back at him with that little insidious, 
doubt-provoking comment, “Yes?” If 
the prospect insisted that if he wanted 
ready cash in a hurry he could cash in 
his securities, the salesman would in- 
ject his deadly “Yes?” in such a mild, 


This particular salesman had this 
method down to near perfection, but 
there are many other means of suc- 
cessfully combating the prospect’s real 
and fancied objections, and it is fa 
you to choose and concentrate on one 
or two devices that best suit your own 
personality. 


Perfect Own Method 

















part of his mental equipment. questioning tone that the prospect When your prospect objects, it seems 
For ten long years this has been my would almost feel silly for having to me that there are three courses 
own experience, and with awe and ad- brought up the objection. open: You can (1) apparently agre 
miration I look back on one with him, (2) openly take & 
device my first general agent sue with him, or (3) tackk 
used more successfully than the subject from an entirey 
anyone I have ever seen be- PROSPECT STARTS new angle. 
fore or since. His strategy had TO OBJECT The first method is exem 
to do with handling objections, 7 plified by such responses @& 
and consisted merely of the “Yes, but . . .”; “That is quit 
use of one little word, “Yes.” true, Mr. Prospect,” etc. Th 
And how he could make use of second method is used whe 
that word to his own advan- you boldly stick to your gums 
tage! It was not merely the a peamesT. a tt tha - = oe ny. you wit 
fact that he used this word, Disk “On the contrary, yo 
but it was also the way he ee pan Ses A NGLE ISAGRECHENT that this plan takes care @ 
used it, the manner in which that point to your entire 5% 
he pronounced it—which was isfaction,” or “I believe t® 
simply to give it a slightly ris- - situation will never arise, & 
ing inflection at the end, as if Prospect.” The third meth 





asking a question, “Yes?” 

If a prospect maintained 
that he had all the life insur- 
ance he wanted, the salesman 
would merely say, “Yes?” and 





PROSPECT IS 
CONVINCED 








Three Ways to Counter Objections 





suggests the advisability a 
not getting into a discussion® 
argument, simply by switchite 
to some other line of atta 
where you will have the pt 
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pect, temporarily at least, in agreement 
with you, as “Another thing this plan 
will do for you, Mr. Prospect, is .. .” 

Let us look at some actual examples 
of these various methods: 


*” >” * 


P.—‘if it’s life insurance you want 
to discuss, stop right and talk 
about something else.” (Do this very 
thing when you run into a situation 
like this: Talk about something else). 

A.—‘“Mr. Prospect, I’d like to talk 
to you for about five minutes, and 
promise not to even mention the words, 
Jife insurance.’ Is it a bargain?” The 
salesman’s cue from here on is to talk 
about savings plans, retirement meth- 
ods, property accumulation and protec- 
tion features. Of course, the outcome 
of such a discussion is that life insur- 
ance is mentioned eventually, but the 
salesman can observe his promise to 
the letter by not mentioning it himself. 
Indeed, it may be a good plan, and one 
that is often possible, to get the pros- 
pect to mention it. This can often be 
accomplished by outlining the benefits 
of good “property” and the necessity of 
some safeguard against the uncertainty 
of the time element, and then asking: 
“Mr. Prospect, what form 
of property has all these 
prerequisites that I have 
outlined? Banks, building 


now 


and loan, stocks and 
bonds?” By a process of 
elimination the prospect 


himself will see the point 
that life insurance is the 
only method that combines 
all the prerequisites out- 
lined. 
or 

A.—“I’m afraid you’re 
a little ahead of me, Mr. 
Prospect. I haven’t said 
anything about life insur- 
ance. What I am inter- 
ested in is some conve- 
nient plan to pay off the 
mortgage on your home.” 

or 

A.—“The nature of my 
call today is not to try to 
sell you a policy, but to 
make your acquaintance 
and discuss with you the 
suggestion of appointing 
a life insurance represen- 
tative.” 


* * * 


P—“You’re wasting 
your time trying to talk 
life insurance to me.” 


A—“Of course, you 
carry fire insurance, auto- 
mobile insurance,  etc., 
don’t you?” 

or 
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ANSWERING OBJECTIONS 


Author’s Note.—There’s a knack in almost every phase of 
the selling process, in the Approach, Closing, Getting Pre- 
payment, and all through the sale. But nowhere is skill and 


tact more needed that in Overcoming Objections. 


Here 


are several practical examples of showing the prospect that 
he is wrong, in such a way that no antagonism is aroused, 
thus permitting the sale to go on under favorable conditions 








A.—“I’m not asking you to buy any 
more life insurance—certainly not at 
the present time.” 

or 

A.—“I’m not surprised at your say- 
ing that, Mr. Prospect, because you 
cannot know what I have to offer you.” 


* * a 


P.—“I certainly 
more life insurance.” 

A.—“You’re not the sort of man whv 
would refuse to change his mind if he 


had a good reason?” 


will not buy any 





Give More Thought to Answering the Objections 
You Now Meet 


or 
A.—“You are interested in what life 
insurance will do, aren’t you, Mr. Pros- 
pect?” 
or 
A.—“You are interested 
money, aren’t you?” 


in saving 


* * * 


P.—‘I am already loaded down with 
life insurance.” 

A.—“That’s fine, Mr. Prospect. I felt 
sure that a man in your position would 
thoroughly believe in life insurance and 
already have a substantial 
amount.” 


* * * 


P.—“I suppose this is 
going to cost a whole lot 
of money?” 

A.—“Here’s where I 
have a pleasant surprise 
for you. On the contrary, 
the cost, if any, is so 
negligible that the plaa is 
really an aid to your sav- 
ings program, guarantee- 
ing beyond all doubt or 
chance that you will have 
$10,000 exactly twenty 
years from now. All you 
have to do is to stick to 
your part of the program, 
and save enough regularly 
to pay the premiums each 
year as they fall due.” 

or 

A.—“‘The amount you 
will put by yearly on this 
plan is so small that you 
will wonder how we can 
do it.” 

or 

A.—“The cost, if you 
call it a cost, is important 
only as it relates to your 
ability to pay and your 
desire to have this pro- 
tection for your family.” 

or 

A.—“That’s just _ it. 
Most of us find our outgo 
(Concluded on page 14) 





So Far, So Good 


F course a man of science 

would never be guilty of su- 
perstition but recent companion 
statements issued by Dr. Louis I. 
Dublin, vice-president of the Met- 
ropolitan Life, would suggest that he 
tells of the continuously improved 
health record with his fingers 
crossed. The year, 1931, proved 
the best in the history of our coun- 
try, and January, 1932, (knock 
wood) showed a marked improve- 
ment over January, 1931. This, he 
notes from the record, but in 
another statement from Dr. Dublin, 
the president of the American Pub- 
lic Health Association, he views 
with apprenhension the wave of 
economy in government which is 
sweeping the country today. 

Reduced budgets for municipali- 
ties, counties and states are carry- 
ing curtailed appropriations for 
public health departments, he de- 
clares, with the result that the na- 
tion’s health, which has continued 
to improve in spite of prevailing 
economic conditions, is apt to fol- 
low the downward trend which 
business has experienced. 

It is startling to note in the Jan- 
uary figures that while reduced 
mortality was experienced in 
nearly all major death causes, three 
persistent factors go relentlessly 
on. They are cancer, suicide and 
auto fatalities. Cancer continueés: 
to present an enigma to medical 
science, suicide offers a moral and 
social problem that may never be 
subject to appreciable control, but 
the last named death cause con- 
tinues as a challenge to the nation. 
It can and will be checked, being 
largely due to individual careless- 
ness. 





The Palace Theater Fire 


HARLES C. DOMINGE, sec- 

retary of the Great American 
Insurance Company, of New York, 
and one of the country’s best 
known authorities on questions re- 
lating to fire insurance and the pre- 
vention of fires, has called our at- 
tention to the recent Palace The- 
ater fire in New York as a splendid 
example of the value of the use of 
modern appliance to make such 
buildings as nearly fireproof as pos- 
sible. Mr. Dominge reviews the 
facts which were that the fire 
started shortly after 10 o'clock in 
the evening when the theater was 


Editorial 


With the Editors 


crowded. One of the rear drapes 
on the stage was ignited, the first 
indication to the audience that 
there was a fire. Immediately one 
of the stage workers lowered the 
asbestos curtain. The ropes to 
the automatic stage skylights were 
cut, providing a ready vent, and 
about 70 automatic sprinklers 
under the stage roof sent a deluge 
of water which effectively con- 
trolled the fire. Within three min- 
utes 1,700 persons in the theater 
had filed out through the many 
exits and fire escapes. 

As Mr. Dominge points out it is 
seldom that a theater fire during a 
performance has been controlled so 
effectively and that the fire protec- 
tion devices so well showed their 
great worth. 

Panics resulting from fires in 
theaters have caused appalling dis- 
asters. The fact that this fire was 
so well controlled and that the au- 
dience was prevented from stam- 
peding has a two-fold value. It 
calls again attention to the neces- 
sity of the most rigid enforcement 





Epitaph 
W: are indebted to Glover 
S. Hastings, superin- 
tendent of agencies for the 
New England Life Insurance 
Company, for the quotation 


printed below: 

“The nations of the world 
have overstocked themselves 
with machinery and manufac- 
turing plants far in excess of 
the wants of production. This 
full supply of economic tools to 
meet the wants of nearly all 
branches of commerce and in- 
dustry is the most important 
factor in the present industrial 
depression. 

“Though the discovery of 
new processes of manufacture 
will undoubtedly continue, and 
this will act as an ameliorating 
influence, it will not leave room 
for marked extension such as 
has been witnessed during the 
last fifty years, or afford em- 
ployment to the vast amount of 
capital which has been created 
during that period. THE DAY 
OF LARGE PROFITS IS 
PROBABLY PAST.” 


—Official report of the 
U.S. Commissioner of 


Labor, dated 1886. 














of the laws that provide for the in. 
stallation of fire protection devices 
and sufficient exits, and it also 
helps to give men and women who 
make up the audiences that conf. 
dence in the security such provi- 
sions affords them that, in case of 
a fire, they are less apt to give way 
to panic that so many times has 
been the main factor in the result- 
ing horror. 





Burglary and Plate Glass 


N his annual letter reviewing, 

1931 results, A. Duncan Reid, 
president of the Globe Indemnity 
Company, regretfully comments on 
the difficulties of making a favor- 
able showing, from an underwrit- 
ing viewpoint, on such lines as 
workmen’s compensation, automo- 
bile liability, fidelity and surety 
and accident and health.  In- 
adequate rates, increasing automo- 
bile fatalities and losses growing 
out of bank failures, Mr. Reid 
points out, makes profit on these 
lines almost impossible. The Globe 
Indemnity Company, generally 
considered a model of careful and 
conser’ ‘tive underwriting, found it 
soin 1 1. 

On burglary and plate glass 
lines, however, Mr. Reid was happy 
to report a continued showing of a 
normal profit and took occasion to 
stress the importance of increased 
production on these fine lines for 
1932. 

Here are, indeed, two classes of 
cover for agency superintendents 
to urge on producers. They will 
serve as fine premium builders for 
agents, the majority of whom fail 
to get one-quarter of the available 
business, and the risks will be wel- 
comed with open arms by the home 
office underwriters who simply 
must show improved ratios soon. 
Let burglary and plate glass insur- 
ance, particularly the former, come 
into its own in 1932. 


For Those Who Will Look 


GREAT many agents who 

were renewal writers rather 
than insurance salesmen are now 
forced to go out and actually scour 
for business. They may be agree 
ably surprised. There is an old 
proverb which says, “Some men 
go through a forest and see no 
firewood.” A thoroughly insut- 
ance-minded man will see business 
possibilities at every turn. 
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Time 
Weekly News Review 


American Insurance Union, Colum- 
bus, Ohio, refutes reports that it would 
be refinanced, reorganized or taken 
over by another company. 





The Pilot Life Insurance Company, 
Greensboro, N. C., is continuing its 
disability provisions but under modified 
forms. 





Bankers Guaranty Life Insurance 
Company of Dallas, a mutual concern 
with some 6,000 members, most of 
whom are past 50 years of age, is in 
the hands of a receiver. 





Ernest Sturm, chairman of the boards 
of the America Fore Group, honored 
by associates in anniversary celebra- 
tion. Forty years ago he joined the 
Continental Insurance Company, larg- 
est unit of the group, as office boy 
to Henry Evans, then president of the 
company. 





The Svea-Hudson-Skandia group has 
established Southern offices at Atlanta 
in charge of Executive State Agent 
W. L. Sisk, with S. C. Sault as assistant. 





Herman J. Haas, elected president 
of the Atlanta Association of Insurance 


Agents. 





New schedule placing automobile, 
public liability and property damage 
rates on a non-competitive basis, 
adopted jointly by the National Bureau 
of Casualty and Surety Underwriters 
and the New York Mutual Automobile 
Rating Bureau and approved by Super- 
intendent George S$. Van Schaick. 





Campaign of sabotage and vandalism 
being waged against insured plate glass 
in Chicago. 





Aetna Life statisticians figure an in- 
crease of 21.1 per cent in the number 
of their claims for personal accidents 
— automobiles as compared to 





Metropolitan Life Insurance Com- 
pany increases rates on its accident and 
health policies. 





_ PH. Rogers made assistant secretary 
in charge of the accident and health 
department of the Massachusetts 
Bonding and Insurance Company. 





Col. W. L. Taylor, once president of 
the Federal Surety Company, will be- 
come president and general manager 
of the Midwest Indemnity and Insur- 
ance Company of Oklahoma City, a re- 
organization of the Midwest Bonding 
and Indemnity. The company will have 
yy of $400,000 and a surplus of 





Col. H. C. Hare of Jacksonville, Fla., 
dies. He was head of the largest gen- 
eral agency there, representing the 
Norwich Union, London Assurance, 
Royal Indemnity and other companies. 
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hyphen smith 
Portrait of a man seeking a reliable investment 


SOUNDINGS 


_—————By ROBERT WADE SHEEHAN———— 


N her book “I Saw Hitler,” Dorothy 
Thompson relates that it took her about 
fifteen minutes to “measure the startling 

insignificance of this man who has set the 
world agog.”’ I should say that Miss Thomp- 
son did the course in par. In these days 
when the world presents us with an idol we 
look not at his head, over which a halo should 
hover, but at his feet, which we sharply 
suspect are made of clay. 

Not only, indeed, do we refuse to canonize 
any of our contemporary prophets, but we 
go further and demand a revaluation of repu- 
tations which have been enshrined for cen- 
turies. At first blush it seems like blas- 
phemy. It has been said that no man is a 
hero to his valet, and the diligent historians 
and biographers of the modern era strive to 
tell exactly the kind of story we might ex- 
pect a valet to relate. For a moment, when 
we regard these bedroom portraits of the 
giants of history, they seem whittled down 
to our own size and not such great shakes 
after all, but on further reflection, we come 
to love them a little more for their short- 
comings and admire the more their deeds. 

If Washington were living today, for ex- 
ample, we have a feeling that he might cuss 
a bit, even as you and I, if he missed a short 
putt, and that he might, in fact, linger at the 
nineteenth hole before proceeding to the 
showers. This knowledge in nowise dims 
the glamor of his truly great life. He won, 
brilliantly, the War for Independence, ad- 
ministered the office of President with un- 
common wisdom, and perhaps refused a 
crown. The good that great men do lives in 
their lasting achievements, the evil in spice 
that makes best sellers of their biographies. 


























Tide 


Current Economic Trends 


Dun’s Statistical Record for last 
week shows bank clearings of $4,015,- 
018,000 as compared with $6,689,- 
497,000. 





Composite average of 100 stocks on 
the New York Stock Exchange for the 
week ending February 27 opened at 
91.73 and closed at 92.09. The com- 
posite average of 30 bonds rose from 
yng on Tuesday to 81.39 on Satur- 

ay. 





Fisher's Commodity Index remained 
unchanged last week from a week ago, 
63.7 per cent of the 1926 level. 





All electric and motor urban and 
inter-urban passenger lines in Cali- 
fornia showed a loss of 9.4 per cent 
in passengers carried and 9.5 per cent 
loss in revenues in 1931 as compared 
with 1930. 





Export values of commodities shipped 
through the port of San Francisco fell 
from $147,935,642 in 1930 to $112,- 
256,674 in 1931. Import values 
dropped from $155,572,985 to $85,- 
755,833. 





Shoe factories continue to operate 
at practically full capacity all over New 
England. 





Since the beginning of the week of 
February 27, market values of British 
Government securities have risen fifty 
million pounds. 





The Bank of Italy during 1931 in- 
creased its net profits more than four 
million lire from 73,509,000 in 1930 
to 77,180,000 in 1931. 





Beginning March 1 a 10 per cent 
tariff will be levied against all imports, 
with few exceptions, into England. 





A thirty-five hour week to aid un- 
employment was advocated by William 
Green, president of the American 
Federation of Labor. 





According to George A. Miller in 
the New York Evening Post, life in- 
surance companies invested 42.4 per 
cent of their funds available for the 
week of February 20 in State, county 
and municipal bonds, 18.6 per cent in 
public utility bonds, 16.4 per cent in 
mortgage loans other than farm, 13.4 
per cent in United States Government 
bonds and 5.5 per cent in farm mort- 
gage loans. 





United Air Lines announced a 
thirty-two hour schedule from New 
York to San Diego beginning March 1. 





Chain store sales in January aver- 
aged 6.7 per cent below those of the 
previous year, sales of wholesale firms 
21 per cent, department stores 19 per 
cent in New York district. 





So Far, So Good 


F course a man of science 

would never be guilty of su- 
perstition but recent companion 
statements issued by Dr. Louis I. 
Dublin, vice-president of the Met- 
ropolitan Life, wouldsuggest that he 
tells of the continuously improved 
health record with his fingers 
crossed. The year, 1931, proved 
the best in the history of our coun- 
try, and January, 1932, (knock 
wood) showed a marked improve- 
ment over January, 1931. This, he 
notes from the record, but in 
another statement from Dr. Dublin, 
the president of the American Pub- 
lic Health Association, he views 
with apprenhension the wave of 
economy in government which is 
sweeping the country today. 

Reduced budgets for municipali- 
ties, counties and states are carry- 
ing curtailed appropriations for 
public health departments, he de- 
clares, with the result that the na- 
tion’s health, which has continued 
to improve in spite of prevailing 
economic conditions, is apt to fol- 
low the downward trend which 
business has experienced. 

It is startling to note in the Jan- 
uary figures that while reduced 
mortality was experienced in 
nearly all major death causes, three 
persistent factors go relentlessly 
on. They are cancer, suicide and 
auto fatalities. Cancer continues: 
to present an enigma to medical 
science, suicide offers a moral and 
social problem that may never be 
subject to appreciable control, but 
the last named death cause con- 
tinues as a challenge to the nation. 
It can and will be checked, being 
largely due to individual careless- 
ness. 





The Palace Theater Fire 


HARLES C. DOMINGE, sec- 

retary of the Great American 
Insurance Company, of New York, 
and one of the country’s best 
known authorities on questions re- 
lating to fire insurance and the pre- 
vention of fires, has called our at- 
tention to the recent Palace The- 
ater fire in New York as a splendid 
example of the value of the use of 
modern appliance to make such 
buildings as nearly fireproof as pos- 
sible. Mr. Dominge reviews the 
facts which were that the fire 
started shortly after 10 o'clock in 
the evening when the theater was 


Editorial 


With the Editors 


crowded. One of the rear drapes 
on the stage was ignited, the first 
indication to the audience that 
there was a fire. Immediately one 
of the stage workers lowered the 
asbestos curtain. The ropes to 
the automatic stage skylights were 
cut, providing a ready vent, and 
about 70 automatic sprinklers 
under the stage roof sent a deluge 
of water which effectively con- 
trolled the fire. Within three min- 
utes 1,700 persons in the theater 
had filed out through the many 
exits and fire escapes. 

As Mr. Dominge points out it is 
seldom that a theater fire during a 
performance has been controlled so 
effectively and that the fire protec- 
tion devices so well showed their 
great worth. 

Panics resulting from fires in 
theaters have caused appalling dis- 
asters. The fact that this fire was 
so well controlled and that the au- 
dience was prevented from stam- 
peding has a two-fold value. It 
calls again attention to the neces- 
sity of the most rigid enforcement 





Epitaph 
E are indebted to Glover 
S. Hastings, superin- 


tendent of agencies for the 
New England Life Insurance 
Company, for the quotation 
printed below : 

“The nations of the world 
have overstocked themselves 
with machinery and manufac- 
turing plants far in excess of 
the wants of production. This 
full supply of economic tools to 
meet the wants of nearly all 
branches of commerce and in- 
dustry is the most important 
factor in the present industrial 
depression. 

“Though the discovery of 
new processes of manufacture 
will undoubtedly continue, and 
this will act as an ameliorating 
influence, it will not leave room 
for marked extension such as 
has been witnessed during the 
last fifty years, or afford em- 
ployment to the vast amount of 
capital which has been created 
during that period. THE DAY 
OF LARGE PROFITS IS 
PROBABLY PAST.” 


—Official report of the 
U.S. Commissioner of 


Labor, dated 1886. 


















of the laws that provide for the in. 
stallation of fire protection devices 
and sufficient exits, and it also 
helps to give men and women who 
make up the audiences that confi- 
dence in the security such provi- 
sions affords them that, in case of 
a fire, they are less apt to give way 
to panic that so many times has 
been the main factor in the result- 
ing horror. 





Burglary and Plate Glass 


N his annual letter reviewing, 

1931 results, A. Duncan Reid, 
president of the Globe Indemnity 
Company, regretfully comments on 
the difficulties of making a favor- 
able showing, from an underwrit- 
ing viewpoint, on such lines as 
workmen’s compensation, automo- 
bile liability, fidelity and surety 
and accident and health.  In- 
adequate rates, increasing automo- 
bile fatalities and losses growing 
out of bank failures, Mr. Reid 
points out, makes profit on these 
lines almost impossible. The Globe 
Indemnity Company, generally 
considered a model of careful and 
conservative underwriting, found it 
so in 1931. 

On burglary and plate glass 
lines, however, Mr. Reid was happy 
to report a continued showing of a 
normal profit and took occasion to 
stress the importance of increased 
production on these fine lines for 
1932. 

Here are, indeed, two classes of 
cover for agency superintendents 
to urge on producers. They will 
serve as fine premium builders for 
agents, the majority of whom fail 
to get one-quarter of the available 
business, and the risks will be wel- 
comed with open arms by the home 
office underwriters who simply 
must show improved ratios soon. 
Let burglary and plate glass insur- 
ance, particularly the former, come 
into its own in 1932. 


For Those Who Will Look 


GREAT many agents who 

were renewal writers rather 
than insurance salesmen are now 
forced to go out and actually scour 
for business. They may be agree- 
ably surprised. There is an old 
proverb which says, “Some men 
go through a forest and see no 
firewood.” A thoroughly insur- 
ance-minded man will see business 
possibilities at every turn. 
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Time 
Weekly News Review 


American Insurance Union, Colum- 
bus, Ohio, refutes reports that it would 
be refinanced, reorganized or taken 
over by another company. 





The Pilot Life Insurance Company, 
Greensboro, N. C., is continuing its 
disability provisions but under modified 
forms. 





Bankers Guaranty Life Insurance 
Company of Dallas, a mutual concern 
with some 6,000 members, most of 
whom are past 50 years of age, is in 
the hands of a receiver. 





Ernest Sturm, chairman of the boards 
of the America Fore Group, honored 
by associates in anniversary celebra- 
tion. Forty years ago he joined the 
Continental Insurance Company, larg- 
est unit of the group, as office boy 
to Henry Evans, then president of the 
company. 





The Svea-Hudson-Skandia group has 
established Southern offices at Atlanta 
in charge of Executive State Agent 
W. L. Sisk, with S. C. Sault as assistant. 





Herman J. Haas, elected president 
of the Atlanta Association of Insurance 


Agents. 





New schedule placing automobile, 
public liability and property damage 
rates on a non-competitive basis, 
adopted jointly by the National Bureau 
of Casualty and Surety Underwriters 
and the New York Mutual Automobile 
Rating Bureau and approved by Super- 
intendent George S$. Van Schaick. 





Campaign of sabotage and vandalism 
being waged against insured plate glass 
in Chicago. 





Aetna Life statisticians figure an in- 
crease of 21.1 per cent in the number 
of their claims for personal accidents 
—~ automobiles as compared to 





Metropolitan Life Insurance Com- 
pany increases rates on its accident and 


health policies. 





_ P..H. Rogers made assistant secretary 
in charge of the accident and health 
department of the Massachusetts 
Bonding and Insurance Company. 





Col. W. L. Taylor, once president of 
the Federal Surety Company, will be- 
come president and general manager 
of the Midwest Indemnity and Insur- 
ance Company of Oklahoma City, a re- 
organization of the Midwest Bonding 
and Indemnity. The company will have 
a capital of $400,000 and a surplus of 
$80,000. 





Col. H. C. Hare of Jacksonville, Fla., 
dies. He was head of the largest gen- 
eral agency there, representing the 

orwich Union, London Assurance, 
Royal Indemnity and other companies. 
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Portrait of a man seeking a reliable investment 


SOUNDINGS 


_——————By ROBERT WADE SHEEHAN————— 


N her book “I Saw Hitler,” Dorothy 
Thompson relates that it took her about 
fifteen minutes to “measure the startling 

insignificance of this man who has set the 
world agog.”’ I should say that Miss Thomp- 
son did the course in par. In these days 
when the world presents us with an idol we 
look not at his head, over which a halo should 
hover, but at his feet, which we sharply 
suspect are made of clay. 

Not only, indeed, do we refuse to canonize 
any of our contemporary prophets, but we 
go further and demand a revaluation of repu- 
tations which have been enshrined for cen- 
turies. At first blush it seems like blas- 
phemy. It has been said that no man is a 
hero to his valet, and the diligent historians 
and biographers of the modern era strive to 
tell exactly the kind of story we might ex- 
pect a valet to relate. For a moment, when 
we regard these bedroom portraits of the 
giants of history, they seem whittled down 
to our own size and not such great shakes 
after all, but on further reflection, we come 
to love them a little more for their short- 
comings and admire the more their deeds. 

If Washington were living today, for ex- 
ample, we have a feeling that he might cuss 
a bit, even as you and I, if he missed a short 
putt, and that he might, in fact, linger at the 
nineteenth hole before proceeding to the 
showers. This knowledge in nowise dims 
the glamor of his truly great life. He won, 
brilliantly, the War for Independence, ad- 
ministered the office of President with un- 
common wisdom, and perhaps refused a 
crown. The good that great men do lives in 
their lasting achievements, the evil in spice 
that makes best sellers of their biographies. 


























Tide 


Current Economic Trends 


Dun’s Statistical Record for last 
week shows bank clearings of $4,015,- 
018,000 as compared with $6,689,- 
497,000. 





Composite average of 100 stocks on 
the New York Stock Exchange for the 
week ending February 27 opened at 
91.73 and closed at 92.09. The com- 
posite average of 30 bonds rose from 
ag on Tuesday to 81.39 on Satur- 

ay. 





Fisher's Commodity Index remained 
unchanged last week from a week ago, 
63.7 per cent of the 1926 level. 





All electric and motor urban and 
inter-urban passenger lines in Cali- 
fornia showed a loss of 9.4 per cent 
in passengers carried and 9.5 per cent 
loss in revenues in 1931 as compared 
with 1930. 





Export values of commodities shipped 
through the port of San Francisco fell 
from $147,935,642 in 1930 to $112,- 
256,674 in 1931. Import values 
dropped from $155,572,985 to $85,- 
755,833. 





Shoe factories continue to operate 
at practically full capacity all over New 
England. 





Since the beginning of the week of 
February 27, market values of British 
Government securities have risen fifty 
million pounds. 





The Bank of Italy during 1931 in- 
creased its net profits more than four 
million lire from 73,509,000 in 1930 
to 77,180,000 in 1931. 





Beginning March | a 10 per cent 
tariff will be levied against all imports, 
with few exceptions, into England. 





A thirty-five hour week to aid un- 
employment was advocated by William 
Green, president of the American 
Federation of Labor. 





According to George A. Miller in 
the New York Evening Post, life in- 
surance companies invested 42.4 per 
cent of their funds available for the 
week of February 20 in State, county 
and municipal bonds, 18.6 per cent in 
public utility bonds, 16.4 per cent in 
mortgage loans other than farm, 13.4 
per cent in United States Government 
bonds and 5.5 per cent in farm mort- 
gage loans. 





United Air Lines announced a 
thirty-two hour schedule from New 
York to San Diego beginning March 1. 





Chain store sales in January aver- 
aged 6.7 per cent below those of the 
previous year, sales of wholesale firms 
21 per cent, department stores 19 per 
cent in New York district. 





LIFE INSURANCE COMPANIES 
PROJECTED IN 1931 


American Travelers Ins. Co., 
Neb. 

Bankers Life Ins. Co. of America, Bal- 
timore, Md. Proposed capital of 
$200,000. 

Bankers Mutual Life Ins. 
Tex. 

Big State Mutual Life Ins. 
ericksburg, Tex. 

Capitol Mutual Life Ins. Co., 
Tex. 

Chieftain Life Ins. Co., Council Bluffs, 
Iowa. 

Cosmopolitan Life Ins. Co., North Little 
Rock, Ark. Incorporated Oct. 14, 
1931, to operate under a life, health 
and accident stipulated premium 
plan. 

Educated Mutual Life Ins. Co., San An- 
tonio, Tex. 

General Life Ins. Co., Oklahoma City, 
Okla. Capital $1,000,000. 

Great Southwest Life Ins. Co., Okla- 
homa City, Okla. To operate under 
the stipulated premium plan. Cap- 
ital $10,000. 

Home Union Life Co., Springfield, Ill. 

Liberty Life Ins. Co., Oklahoma City, 
Okla. 

Life Extension Ins. Co., Kansas City, 
Mo. 

Lincoln Liberty Life and Accident Ins. 
Co., Little Rock, Ark. Incorporated 
Sept. 4, 1931, to operate on a legal 
reserve life, health and accident plan. 

Mutual Reserve Life Ins. Co., Dallas. 

Nevada National Life Ins. Co., Reno, 
Nev. Organized to write life, acci- 
dent and health. Capital $100,000. 

Pyramid Life Ins. Co., Charlotte, N. C. 

South Central Life Ins. Co., Memphis. 

Southern General Life Ins. Co., Mem- 
phis, Tenn. 

Southern Mutual Life Ins. Co., Dallas. 

Union National Life Ins. Co., Chicago. 

Western Bankers Life Ins. Co., Spring- 
field, Ill. 


Lincoln, 


Co., Waco, 
Co., Fred- 


Austin, 


LIFE INSURANCE COMPANIES 
LICENSED IN 1931 


American Life Ins. Co., Baltimore, Md. 
Licensed Jan. 8, 1931, as a legal re- 
serve life company. Capital $25,000. 

Columbia Catholic Life Ins. Co., Sioux 
City, Iowa. Licensed Nov. 12, 1931, 
as a mutual legal reserve company. 

Cornbelt Life Ins. Co., Lincoln, Neb. 
Licensed Jan. 8, 1931, as a legal re- 
serve life company with paid-in cap- 
ital of $100,000. 

Employer and Employee Mutual Life 
Ins. Co., Houston, Tex. Licensed in 
1931 as a legal reserve life company. 

Great Western Life Ins. Co., Albu- 
querque, N. Mex. Licensed in 1931 as 
a legal reserve life company, with 
capital of $250,000. 

Mutual Life Ins. Co. of America, Dover, 
Del. Organized and licensed to do 
business as a legal reserve life com- 
pany. 


Sam Houston Life Ins. Co., Ranger, 


Tex. Licensed Feb. 28, 1931, as a le- 
gal reserve life company, with cap- 
ital of $100,000. 
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Santa Fe National Life Ins. Co., Albu- 
querque, N. Mex. Licensed in 1931 
as a legal reserve life company, with 
a capital of $250,000. President, H. 
H. Williams. 


Sterling National Life Ins. Co., Silver 
Hill, Ala. Licensed Jan. 17, 1931, 
with authorized capital $150,000. 
President, L. A. Magney. 


Union States Life Ins. Co., Portland, 
Ore. Licensed Nov. 12, 1931, as a le- 
gal reserve life company. 

Western Union Life Ins., Lincoln, Neb. 
Licensed July 27, 1931. Capital $100,- 
000. President, Walter H. Jurgensen. 


LIFE INSURANCE COMPANIES 
RETIRED IN 1931 


Alamo Life Ins. Co., San Antonio, Tex. 
Reinsured by Amicable Life Ins. Co., 
Waco, Tex., Nov. 9, 1931. 

Capital Life Ins. Co., Raleigh, N. C. 
Reinsured in 1931 by the Home Se- 
curity Life Ins. Co., Durham, N. C. 

Chicago National Life Ins. Co., Chicago, 
Ill. Reinsured by the Pacific States 
Life Ins. Co., Denver, Colo. 

Citizens National Life Ins. Co., East 
St. Louis, Ill. Reinsured by the 
American Bankers Ins. Co., July 13, 
1931. 

Community Life Ins. Co., Little Rock, 
Ark. Receiver appointed Aug. 10, 
1931. 

Cosmopolitan Life Ins. Co. of Texas, 
Fort Worth, Tex. Retired 1931. 

Crockett Mutual Life Ins. Co., San An- 
tonio, Tex. Retired in 1931. 

Dependable Life Ins. Co. of Camden, 
Ark. Reinsured by Southern Nat’l of 
Little Rock, Ark. 

Des Moines Life and Annuity Co., Des 
Moines, Iowa. Reinsured by Royal 
Union Life Ins. Co., June 13, 1931. 

Eagle Life Ins. Co., Durham, N. C. Re- 
insured by North Carolina Mutual 
Life of Durham, N. C., Nov. 14, 1931. 

Fidelity Life Ins. Co., Birmingham, Ala. 
Reinsured by All States Life Ins. Co., 
Montgomery, Ala., Oct. 6, 1931. 

First National Life Ins. Co., St. Louis, 
Mo. Reinsured by Mississippi Valley 
Life Ins. Co., St. Louis, Mo. 

Guaranty Trust Mutual Life Ins. Co., 
Dallas, Tex. Retired in 1931. 








Home Life Ins. Co., Little Rock, Ark, 
Reinsured by Central States Life Ins, 
Co. of St. Louis, Mo., April 13, 1931. 

Lincoln Security Life Ins. Co., Little 
Rock, Ark. Receiver appointed Aug, 
10, 1931. 

Lloyds Life Ins. Corp., Kansas City, 
Mo. (Stipulated premium.) Receiver 
appointed Aug. 24, 1931. 

Midwest Mutual Life Ins. Co., Fargo, 
N. D. Reinsured with the Western 
Mutual Life Ins. Co., Fargo, N. D. 

Mutual Life Ins. Co. of Texas, Corpus 
Christi, Tex. Retired in 1931. 

National Benefit Life Ins. Co., Wash- 
ington, D. C. Receiver appointed. 

National Defense Life Ins. Co., Wash- 
ington, D. C. Retired in 1931. 

National Savings Life Ins. Co., Kansas 
City, Kan. Reinsured in Farmers and 
Bankers Life Ins. Co., Wichita, Kan, 
December, 1931. 

National Security Life Ins. Co., Wichi- 
ta Falls, Tex. Retired in 1931. 

Omaha Life Ins. Co., Omaha, Neb. Re- 
insured by Ohio National Life Ins. 
Co., Cincinnati, Ohio. 

Peerless Mutual Life Ins. Co., 
Tex. Retired in 1931. 

Peoples Life and Accident Ins. Co., St. 
Louis, Mo. (Stipulated premium.) 
Reinsured by Washington National 
Ins. Co. of Chicago, Ill., July 13, 1931. 

Sam Houston Mutual Life Ins. Co., Dal- 
las, Tex. Reinsured by Sam Houston 
Life Ins. Co., Ranger, Tex. 

Sheridan Life Ins. Co., Chicago, IIL 
Reinsured by the Cosmopolitan Life 
Ins. Co., July 28, 1931. 

Springfield Life Ins. Co., Springfield, 
Ill. Reinsured by Abraham Lincoln 
Life, Feb. 14, 1931. 

Union National Ins. Co., St. Petersburg, 
Fla. Reinsured by Our Home Life 
Ins. Co. of Washington, D. C. 

United Pacific Life Ins. Co., Seattle, 
Wash. Reinsured by Northern Life 
Ins. Co., Seattle, Dec. 31, 1931. 

Western Mutual Life Ins. Co., Fargo, 
N. D. Retired May 4, 1931. 

Western National Ins. Co., Fort Worth, 
Tex. Retired in 1931. 


ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORDERS PROJECTED 
IN 1931 


American Central Burial Ins. Co., Lin- 
coln, Neb. 

Association of Lithuanian Workers, 
New York, N. Y. Incorporated July 
7, 1931. 

Dubisson Ins. Assn., Little Rock, Ark 
Incorporated Aug. 14, 1931, under 4 
life, health and accident stipulated 
premium plan. 

Giant Oaks Life Assn., Tulsa, Okla 
Organized to write life, accident and 
health. 

Grand National Life Assn., Oklahoma 
City, Okla. Organized to write life, 
accident and health. 

Guaranty Insurance Corp., Little Rock, 
Ark. Incorporated Oct. 28, 1931, u> 
der a life, health and accident stipe 
lated premium plan. 

Kentucky Mosaic Templars, Hopkins 
ville, Ky. 

(Concluded on page 13) 
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GENERATION ago students of 
tropical mortality problems 
were familiar with the sin- 

ister reference to West Africa as the 
“white man’s grave.” 

An amazing change has taken place 
in the last thirty years and the colo- 
nies of the West Coast of Africa are 
now visited without serious apprehen- 
sion. The far-reaching mor- 


Tropical 
Mortality 
Studies 


By 
DR. FREDERICK HOFFMAN 


Consulting Statistician 





tality changes following the 
epoch-making discovery of 
Sir Ronald Ross as to the 
causative factor of malaria 
constitute one of the most 
dramatic contributions ever 
made to science of tropical medicine. 

Sierra Leone has been under British 
control since 1788, is about four thou- 
sand square miles in area and has a 
total population of possibly 100,000. 
The white population in 1929-1930 con- 
sisted of about 260 officials and 400 
non-officials, chiefly traders and mis- 
sionaries, or more or less temporary 
residents. For many years the British 
Government has published admirable 
reports on mortality and sanitary con- 
ditions of the colonies amplified by par- 
ticularly valuable special returns on 
the mortality of non-native officials on 
the whole coast of West Africa which 
will first be considered. 


Data on Non-Natives 


According to the report for 1929, the 
latest available, the average number of 
non-native officials in the service on 
the West Coast of Africa was 4266. 
Among these there occurred 33 deaths, 
or at the rate of 7.7 per 1000. The 
average length of residence had been 
eight years. Twenty-one officials were 
pensioned on account of ill health; 
forty-three were invalided or at the 
rate of 10.1 per 1000, with an average 
duration of service of 8 years and 2 
months. The average age on termi- 
nating the service was 39 years. The 
average length of service on termina- 
tion was 8 years 2 months. Details of 
this nature are now available for the 
period 1903-1929. In the table fol- 
lowing I give the death rates per 1000 
for European officials, 1903-1929: 


West Africa and Sierra 





——— 











Leone 


x’ F 


distribution of the European officials 
which on Jan. 1, 1929, was as follows 
by central ages: Age 25, 762; age 30, 
949; age 35, 887; age 40, 747; age 45, 
519; age 50, 324; age unknown, 32; 
total, 4220. This is for the whole of 
British West Africa or respectively 
Gambia Sierra Leone, Gold Coast and 
Nigeria. In 1929 there were 33 deaths, 

of which five were due to 
— accidents, one to suicide. 
six to blackwater fever, two 
to alcoholism, two to bron- 
chial pneumonia, three to 





The table shows that there has been 
a decline from a maximum mortality 
of 28.1 per 1000 in 1905 to a minimum 
rate of 6.7 in 1928. For the years 
1914-1918 I have eliminated deaths due 
to war casualties, which, of course, 
have no bearing on tropical conditions. 
The average length of service has in- 
creased from one year nine months in 
1903 to a maximum of nine years in 
1919 and eight years in 1929. The 
invalidity rate has diminished from a 
maximum of 67.2 per 1000 in 1904 to 
a minimum of 10.1 per 1000 in 1929. 
The average length of service of in- 
valided officials has increased from two 
years in 1903 to ten years and three 
months in 1926 and eight years and 
two months in 1929. The average 
length of service on termination has 
increased from two years and four 
months in 1903 to eight years and four 
months in 1928 and eight years and 
two months in 1929. The actual num- 
ber of European officials has increased 
from 1398 on Jan. 1, 1903, to 4314 on 
Jan. 1, 1929. 


Marked Improvement 


The foregoing statistics are a grati- 
fying indication of extraordinary im- 
provements in the health of European 
residents on the West Coast of Africa, 
due primarily to better sanitary ad- 
ministration in the West African 
colonies, of which for the present I 
have chiefly considered Sierra Leone. 
I might have pointed out that of in- 
terest in this connection is the age 








Mortality of Non-native Officials on the West Coast of Africa 
1903-1929—Rates per 1000 


Rate Rate 
1903.... 20.6 SO0GE tcc. 20.4 
| 27.3 aa ae ware 13.0 
1905. 28.1 Ss. nvaies 12.4 
1906. 21.2 RES ai teas 11.8 
1907. 17.8 BN a wate 12.7 
1908. 17.7 I ia teik ale ee 18.5 
Rs ss «6: 17.3 Sinnicwsuss 10.3 
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arteriosclerosis, three to ap- 
pendicitis, one to ulcers of 
the stomach, and two to cancer of the 
stomach. I give the deaths from cer- 
tain causes for the last five years in 
tabular form: 
Mortality from Certain Causes—Sierra 

Leone—1925-1929 

1925 1926 1927 1928 1929 


Yellow Fever...... 6 2 ate 1 ii 
Blackwater Fever.. 4 6 3 5 6 
BN avila eal hice in Sie 6 1 1 4 1 
ES Bint Gan 6 od. 3 af 4 2 2 
Appendicitis ...... 1 3 1 3 
Amoebic Dysentery .. 1 _ am 
Pneumonic Plague. .. 1 :. os 
Alcoholism ....... - we “an 2 
Accidents ........ 2 1 1 2 5 
ae me 2 2 1 1 
EE 1 1 im 

Total deaths..... 41 1 36 37 33 


Absentee Mortality 


In the foregoing observations on the 
West African mortality of non-native 
officials it requires to be kept in mind 
that the deaths include those that oc- 
curred elsewhere among persons under 
appointment. Thus, in 1929, of the 33 
deaths, 21 occurred in West Africa, 10 
in the United Kingdom, and 2 at sea. 
For 1928 the corresponding figures are 
18 in West Africa, 8 in the United 
Kingdom, and 1 at sea. Therefore the 
entire mortality, present or absent 
while on duty; is accounted for. The 
annual report of the Medical and Sani- 
tary Department of Sierra Leone for 
1930 contains some very interesting 
additional data. 

Regarding the health of European 
officials in the Colony it is shown that 
the average number of such officials 
resident during the year was 260. The 
average number on the sick list was 
187 and the total number of days on 
sick list was 1785. The average daily 
number on sick list was 4.89. The per- 
centage of daily sick to average num- 
ber resident was 1.88. The average 
number of days on sick list to each 
patient was 9.54. The total number 
of invalided was 3. The total number of 

(Concluded on page 14) 

















ASSETS 


j Home Office Building and Properties , tm. ra. , $ 907.500.00 


Real Estate | Real Estate Exclusive of Home Office.’ ™ *“” 5$62.261.29 
< City | Property Vatuatinn ; 95.793. 172.24 
First Mortgage Loans Fares ‘b+, > -¥ 2.891,006.82 


6BT9918.94 


Loans to Policy holders 
14,339,007.85 


Cash, Government and Municipal Bond« 
Net Lacollected and Deferred Premiums. and other admitted 
aserts . 


Total Admitted Assets December 31, 1931 


INCREASE IN ASSETS, $9,500,488.24 


3.488.315.10 
$124.861.182.24 


Life insurance written on all ages from birth to age seventy, and for any 
amount up to $100,000; premiums can be paid weekly, monthly, quarterly, 
semi-annually or annually, at the convenience of the insured 

The present premium rates of the Company for its life policies are among the 
lowest guaranteed premium rates ever offered. 

Protection to policyholders at lowest cost to them is our constant endeavor 

These policies are issued in multiples of $1,000 and contain guaranteed cash, 
loan, paid-up and extended values 
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SAVE WITH SAFETY 
THE WESTERN AND SOUTHERN 


HOME OFFICES: CINCINNATI 


It is with pleasure and pride that we publish below, for the benefit of our existing and prospective policy- 

holders, the financial status of Cincinnati's great multiple-line insurance organization as of December 31, 

1931. Notwithstanding the past twelve months have witnessed the most marked period of arrested economic 

development this country has experienced, The Western and Southern has progressed and gone forward 
Conservative Investment Policy, Sound Underwriting and Unexcelled Service To Policyholders 

for years past, and which the present management pledges itself to continue, are alone responsible for this 

and are our guaranty of the safety anc security of our policyholders’ funds 


(|| THE WESTERN AND SOUTHERN LIFE INSURANCE COMPANY (1, 


FINANCIAL STATEMENT—ALL VALUES AS OF DECEMBER 31, 1931: 


LIABILITIES 


Legal Reserves for Policyholders 
Premiums and Interest Paid in Advance 


Taxes (1932) and Incurred Unpresented Items 

$10.000,000.00 
8.251,779.14 

Total Capital and Surplus (additional protection for policy- 


Capital 
Surplus 


holders) 


INSURANCE IN FORCE, $765,540,996.00 


Increase Over 1930 in Insurance in Force $12,106.883.00 


Total 


Annual Rates for $1,000: 


$104,259.609.30 
653,348.98 
1,696,444.82 


18.251,779.14 
$124,861.182.24 
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f INCOME 


SPLENDID OPPORTUNITIES are afforded in our sales organization to young men of 
education and ambition. Fifty-two weeks’ employment cach and every year. Communi- 


$1 425,184.17 


$573.064.61 


1931 . .$1,479,038.75 
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(2) THE WESTERN AND SOUTHERN INDEMNITY COMPANY 


CAPITAL AND SURPLUS 


All Securities Valued at Market December 31. 1931 
1929... 
1930 . . . $992,172.89 


SOUTHERN FIRE INSURANCE COMPANY (3) 


. $500,000.00 
All Securities Valued at Market December 31, 1931 
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A co-ordinated program for satisfactory service and sound investment practice 
Total Admitted Assets and Resources of Western and Southern Group ......... $126,786,366.41 
Our Life, Indemnity and Fire Companies Offer an Unexcelled Service to the Insuring Public 
INSURE WITH THE WESTERN AND SOUTHERN AND FEAR NOTHING 
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ECENT comments, 


appearing in 
the insurance press, by Messrs. 
J. Elliott Hall, general agent for 


the Penn Mutual, and Leon Gilbert 
Simon, an agent for the Equitable Life 
of New York, to the general effect that 


agents and proponents of “low pre- 
mium” life insurance were a distinct 
menace to the insurance business, 


prompts me to set forth the views of 
one agent who thoroughly believes that 
“insurance as protection” is as impor- 
tant as “insurance as an investment,” 
irrespective of the commission return 
to the agent. 

A Timely Topic 

The present economic situation offers 
a wonderful opportunity to stress the 
safety and attractiveness of the invest- 
ment feature of life insurance, but with 
sO many incomes reduced, and with 
so many estates depleted, there is also 
a crying demand for those forms which 
provide a large element of protection 
per dollar of initial premium. 

Does anyone mean to suggest that 
the men to whom protection is, for the 
time being, of paramount importance, 
should be compelled to forego some of 
that protection because the dignity of 
our profession demands that the in- 
vestment element be declared “stand- 
ard equipment” ? 

Are we to be permitted to go on be- 
lieving that the real object of our pro- 
fession is to provide a better living for 
the beneficiary, or should we believe 
that our sole object is to provide a bet- 
ter living for the agent. 

My own company has recently paid 


————e 
*General Agents, The Prudential Insur- 
City, Company of America, in New York 
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a $20,000 claim in a home in which if 
one critic had had his way, only $10,000 
would have been in force, although the 
agent would have received approxi- 
mately the same commission. The 
agent who sold the insurance selected 
our “Modified Five” contract, feeling 
that instead of deferring the purchase 
of the second $10,000 until an indefinite 
later date, it would be better to defer 
the investment element, for, as he said 
to the prospect, “You won’t have to 
pass a medical examination in order to 
open the investment account.” Would 
any great moral victory have been 
gained for the institution of life insur- 
ance by cutting the protection in half 
in order to include the investment fea- 
ture in the policy at the start? 

The writer of one of the articles re- 
fers to “these low rate policies” as “an 
actual menace to the business.” May I 
suggest that the greatest menace to 
our business is the agent who thinks 
in terms of commissions rather than in 
terms of service to the beneficiary ? 

He accuses companies of resorting 
to tricky names for the policies to 
which he objects. I am quite sure he 
knows that these names were devised 
as a matter of convenience, and I am 
also inclined to believe that his accusa- 
tion of trickery was devised for the 
same reason, as was also his claim that 
“when the companies put these new 
policies out they were simply admitting 


HE author, believing that sell- 

ing trends are becoming top- 
heavy on the side of insurance for 
investment, takes issue with the 
published opinion of other agents 
and stresses the continued neces- 
sity of insurance for protection. 


Protection 


OF 


Investment? 


Are Agents Losing Sight of a Funda- 


mental Function of Life Insurance ? 


By 


GERALD A. EUBANK, 
General Manager, Johnson & Higgins* 


to themselves that their selling forces 
lack real sales ability.” 

Term insurance has its place. Some- 
times it must stand alone, and some- 
times it can be used to supplement 
other forms of insurance. And there 
are some situations which call for the 
combination of a standard form of 
policy with a term element which is 
made a part of the basic contract for 
the simple reason that it could not or 
should not be issued alone. 


The Permanency Factor 


I'll admit that some of the agents 
who are given the privilege of selling 
these low cost policies may, at times, 
stress the low price for which a policy 
may be bought rather than the large 
amount of protection which these pol- 
icies make available, and I will admit 
that in such cases, the probability of 
the insurance remaining in force to the 
death of the policyholder is somewhat 
lessened. The experience of my own 
company, however, has shown that 
cases of this sort represent a very 
small fraction, and indicates that twice 
as much of our “Modified Life Five” 
will be carried past the sixth year 
when the increased premium is payable 
than would have been converted under 
a Term policy. Taking the aggregate 
of all forms of insurance for which the 
“Modified Life Five” has been substi- 
tuted, we find that there has been a 
substantial increase in permanency due 
to the adoption of the “Modified Five” 
plan. 

Mr. Simon says in his article “these 
cheap rate policies lead to some absurd 
conclusions.” They certainly do, Mr. 
Simon. They certainly do. 
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TAKES THE “IF” OUT OF LIFE 
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LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
THOMAS I. PARKINSON, PRESIDENT 393 SEVENTH AVENUE, NEW YORK CITY 


































ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORDERS LICENSED 
IN 1931 


Assured Investment Company of Amer- 
ica, Chicago, Ill. Licensed March 19, 
1931. 

Banner Life and Accident Assn., St. 
Louis, Mo. Licensed April 4, 1931, as 
an assessment association. 

Bathsheba Grand Chapter, O. E. S., 
Meridian, Miss. Licensed 1931. 

Benevolent Aid and Burial Assn., Glen- 
dora, Miss. 

Benjamin Franklin Life Assurance Co., 
Los Angeles, Cal. Organized and li- 
ecensed in 1931 and operates under 
stipulated premium plan. 

Central Northern Ins. Co., Minneapolis, 
Minn. Licensed Oct. 27, 1931, as an 
assessment company. 

Christian Benevolent Assn., Meridian, 
Miss. Licensed in 1931. 

Colored Benevolent Social Reunion, Tu- 
pelo, Miss. 

Educational Mutual Benefit  Assn., 
Aberdeen, S. D. Licensed 1931 as an 
assessment association. 

El] Dorado Mutual Life Ins. Co., Los 
Angeles, Cal. Organized and licensed 
in 1931. 

Fraternal Burial Aid Society, 
Ala. Licensed March 20, 1931. 

Knights of Dixie, Columbus, Ga. Li- 
censed Dec. 29, 1931. 

Loyal Knights of Alabama, Birming- 
ham, Ala. Licensed (Temporary Cer- 
tificate) Dec. 7, 1931. 

Master Life Insurance Co., Los An- 
geles, Cal. Organized and licensed in 
1931 and operates under a stipulated 
premium plan. 

Mississippi Grand Lodge K. of P. of 
Universe, Port Gibson, Miss. 

Mississippi Jurisdiction Colored K. of 
P., Port Gibson, Miss. Licensed 1931. 

Modern Colored Benevolent Aid Soci- 
ety, Kosciusko, Miss. Licensed 1931. 

Morgan County Funeral Benefit Assn., 
Hartselle, Ala. Licensed July 16, 
1931. 

Old Equity Ins. Co., St. Paul, Minn. Li- 
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Operating on the Minimax 
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censed Dec. 1, 1931, as an assessment 
company. 

Providential Assurance Co., Santa Bar- 
bara, Cal. Organized and licensed in 
1931 and operates under a stipulated 
premium plan. 

South Dakota Benevolent Society, Do- 
land, S. D. Licensed in 1931 as an as- 
sessment association. 

Standard Fraternal Aid Society, Lex- 
ington, Miss. Licensed 1931. 

Teachers Protective and Benefit Assn., 
Minot, N. D. Licensed Sept. 14, 1931, 
as an assessment association. 

Union National Ins. Co., Minneapolis, 
Minn. Licensed Oct. 13, 1931, as an 
assessment company. 


ASSESSMENT ASSNS. AND FRATERNAL 
ORDERS RETIRED IN 1931 


Ancient Order of Pilgrims, Houston, 
Tex. Receiver appointed Oct. 20, 
1931. 

Citizens Life Ins. Corp., Indianapolis, 
Ind. Receivership. 

Columbian Fraternal Assn., Washing- 
ton, D. C. Retired 1931. 

Consumers Mutual Life Ins. Co., Chi- 
cago, Ill. Retired Jan. 12, 1931. 


Eagle National Life Ins. Co., Decatur, 
Ill. Reinsured by National Old Line 
Ins. Co., Little Rock, Ark., June 29, 
1931. 
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Eastern Star Benefit Assn., Pine Bluff, 
discontinued insurance business Aug. 
24,1931. Continues only as fraternal 
society. 

Economy Life Ins. Assn., Indianapolis, 
Ind. Retired 1931. 

First American Life and Accident Ins. 
Co., Reinsured all policyholders with 
National Old Line Ins. Co. of Little 
Rock, Ark., and retired Nov. 10, 1931. 

General Life Ins. Co., Springfield, Il. 
Retired Feb. 20, 1931. 

General Life Ins. Co., Kansas City, Mo. 
Reinsured by National Protective 
Ins. Assn., Kansas City, Mo. 

Golden Rule Life Ins. Co., Little Rock, 
Ark. Reinsured by Pyramid Life 
Ins. Co., Little Rock, May 30, 1931. 

Great Southern Fraternal Union, Pine 
Bluff. Retired March, 1931. 

Home Assur. Co., Indianapolis, Ind. 
Receivership. 

Independent Order of Immaculates, 
Forrest City. Retired March, 1931. 
Industrial Life Assn., Oklahoma City, 

Okla. Receiver appointed. 

Lexington Mutual Assessment Assn., 
Inc., Lexington, N. C. Retired May 
31, 1931. 

Modern Mutual Ins. Co., Chicago, IIl. 
Retired March 9, 1931. 

National Benefit Society, Helena. Re- 
tired March, 1931. 

Physicians Health and Accident Ins. 
Co., Dallas, Tex. Retired 1931. 

Roosevelt Life Ins. Co., Chicago, Ill. 
Retired Aug. 7, 1931. 

Royal Knights of America, Washington, 
D. C. Retired in 1931. 

Sons and Daughters of Mercy, Denison, 
Tex. Retired 1931. 

Southern Travelers Assn., Dallas, Tex. 
Retired 1931. 

Southwestern Life Ins. Co., Pine Bluff. 
Receiver appointed Nov. 24, 1931. 

Texas National Insurance Union, Corsi- 
cana, Tex. Retired 1931. 
















Cable Address: BRUNROSE 


Telephone: BOWLING GREEN 9-3050 


February 24, 1932 








BRUNDAGE, WoopwarRD, STORY & ROSE 
INVESTMENT COUNSEL 


We announce the formation of 
the above named copartnership to 
render investment counsel services 
to individuals, insurance companies, 
banks and other institutions. 


90 Broad Street 
NEW YORK 








CHARLES E. BRUNDAGE 
DWIGHT C. ROSE 
BRADFORD F. STORY 
ROBERT S. WOODWARD 





almost exceeds our income. The money 
slips through our fingers for this and 
that, and it’s all gone before we know 
it. Now, if you had a definite, sys- 
tematic plan to help you save, for a 
definite goal .. .” 

or 

A.—“T’m not trying to sell you a 
policy today, Mr. Prospect, but I can 
be of great help to you financially if 
you will give me half a chance, etc., 
etc.” 

or 

A.—“That’s the best part of the 
whole proposition. Our company has 
taken a long time to figure it out and 
has had the experience of nearly three- 
quarters of a century, and as a result 
has found just how to do all this for 
you at the lowest cost possible.” 

+ 7 “ 

P.—“I have a brother-in-law who 
sells insurance, and would naturally do 
business with him.” 

A.—“I appreciate that, Mr. Prospect, 
and I am wondering if your brother- 
in-law has supplied you with all the 


vital information you should have 
about your insurance? By that I mean 
-” ete., etc. 
* . all 


P.—“]’ll talk it over with my wife.” 
A.—“Do you always talk things over 
with your wife? If you were going to 
buy her a Christmas present, you’d go 
right ahead and do it, wouldn’t you, 
relying on your own judgment entirely? 
This protection you are going to secure 
is really something you are doing for 
your wife, far more important than 
the finest Christmas present you ever 
gave her.” 
or 
A.—‘“Don’t you think your wife 
would be more pleased and have a little 
more faith in you if you did this thing 
on your own account for her?” 
or 
A.—“That’s true of ordinary acts, 
but this is something you are going to 
do for her. Most men find such a propo- 
sition rather embarrassing for her, and 
that it usually is better to go right 
ahead and then tell her what you have 
done for her.” 
or 
A.—“The best way, we find, is to go 
right ahead and see if you can get the 
plan. If there is something a little 
wrong with your insides that you don’t 
suspect, it might worry her needlessly. 
I suggest that you have our examiner 
check you over, and then when we are 
sure that everything is all right, dis- 
cuss the whole plan with her in detail.” 
Objections, be they real, fancied, or 
merely veiled alibis, must be met. They 





Yes, Sir; No, Sir; Maybe! 


(Concluded from page 5) 


must be expected to come up during 
the interview, and no salesman can 
succeed who is not prepared to combat 
these objections and perhaps turn them 
into “reasons-for.” Always remember 
that as a class, your prospects will 
have their objections pretty well 
“standardized” because it is pretty 
hard for anyone to think up some really 


original objection to life insurance; 
they were all thought up long ago, 
This gives you a big advantage over 
the prospect, in that you can prepare 
in advance to convince him that his 
reasoning is unsound and that your 
point is well taken. 

Paraphrasing the slogan for Na- 
tional Life Insurance Day, “Give more 
thought to the life insurance you now 
own,” let us suggest that you “Give 
more thought to answering the objec- 
tions you now meet.” 








Tropical Mortality Studies 


(Concluded from page 9) 


deaths was nil. The causes of invalid- 
ing in the three cases were referred to 
as disability of left knee, amoebic hepa- 
titis, and blackwater fever. The invalid- 
ing rate of European officials has been 
reduced from 13.72 per 1000 in 1923 to 
1.15 in 1930. 


European Non-Officials 


Comparative figures are available for 
European non-officials, the average 
number of which in 1930 was 318. The 
percentage of sick to the average num- 
ber resident was 12.56. The total 
number of invalided was 8. The per- 
centage of invalided to total residents 
was 2.01. The total number of deaths 
was 5, yielding a death rate of 12.5 
per 1000. Of the eight cases invalided 
among non-officials during 1930, 2 were 
retired on account of malaria, 1 myo- 
carditis, 1 sinusitis, 3 tropical buboes, 
and 1 tropical ulcer. Of the five 
deaths of non-officials, 1 was due to 
blackwater fever, 1 to cerebral ma- 
laria, 1 to cerebral tumor, 1 to lobar 
pneumonia, and 1 to pulmonary tuber- 
culosis. 

The improvement in local sanitary 
and health conditions in Sierra Leone 
is also supported by the vital statistics 
for African officials, which show a re- 
duction in the death rate from a maxi- 
mum of 12 per 1000 in 1921 to a mini- 
mum of 4.0 in 1926 and 1927. In 1930 
the death rate was 9.2. Nevertheless, 
malaria, among other diseases, con- 
tinues to affect the European popula- 
tion to the extent that in 1930 of the 
total number of sick days for Euro- 
peans reported as 1785, 526 were due 
to maliaria or 29.5 per cent. The num- 
ber of days lost through malaria per 
100 residents was 202. 


Later Data 


I have since come in receipt of the 
returns for 1930, from which I quote 
the following data. The number of non- 
native officials in the West African ser- 
vice as of Jan. 1, 1930, was 4188 males 





and 151 females. The total number of 
deaths among these groups was 22 
males and 1 female. The total number 
of invalidings was 45 males and 4 fe- 
males. For males the death rate was 
5.3 per 1000, and the average length of 
service, 6 years and 5 months. For fe- 
males the death rate was 6.5 per 1000. 
The average age on termination of ser- 
vice was 38 years for males and 33 
years for females. The death rate for 
1930 was the lowest on record since 
1903. The death rate from disease only 
in 1930 was 4.2 per 1000. Of the 
deaths in 1930, 3 were from blackwater 
fever, 1 enteritis, 3 appendicitis, 2 heat 
stroke, 1 peritonitis, 2 heart diseases, 
3 pneumonia, 2 nephritis, 1 cancer of 
the pancreas, 4 accidents, and 1 suicide. 
Of the deaths, 17 occurred in West 
Africa, 5 in United Kingdom, and 1 at 
sea. 


CONTINUED HEALTH GAINS 


Although the year 1931 was re 
ported to be “the most remarkable 
health year on record” by statisticians 
of the Metropolitan Life Insurance 
Company, 1932 got off to an even more 
favorable start, the month of January 
showing the lowest mortality that has 
ever been recorded for that month. 
Among the millions of Metropolitan 
Industrial policyholders of the insur- 
ance company, who constitute a Tf 
liable cross-section of the industrial 
population of the United States and 
Canada, the death rate for January, 
1932, was 8.7 per 1000, which is a 
improvement of 7.6 per cent, as com 
pared with the previous low point for 
any January—9.4 per 1000 in 1927. 
In the same month a year ago, when 
there was widespread prevalence of 
influenza, the mortality rate among 
this class was 9.9 per 1000. Insured 
wage earners in all sections of the 
United States and Canada, it is ® 
ported, have shared in the unpre 
dently low January mortality rate. 
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Annual Statement Review 


of New York Life Ins. Co. 


Company’s Writings Reached the Impressive Total of 


$695,252,736 in 193}; 


Insurance in Force Now 


More Than Seven and a Half Billion 


The New York Life In- 
surance Company which be- 
gan business in 1845 has 
weathered in the past eighty- 
seven years, business condi- 
tions of all kinds. The cur- 
rent economic depression, 
through which the New York 
Life, as its statement shows, 
has come through so hand- 
somely, is but one chapter, 
possibly a small one, in the 


company’s long history} 
which has seen domestic 
crises of a political and 


financial nature, as well as 
international calamities 
which have shaken the whole 
world. The New York Life 
is an outstanding example of 
how legal reserve life insur- 
ance on the mutual plan has 
built itself into the enduring 
economic structure of Amer- 
ica. The eighty-seventh an- 
nua! statement of this com- 
pany is indeed a tribute to| 
the sound principles on which | 
the business was founded, | 
and to its management 
which has never lost sight 
of these principles through- 
out its career of almost a 
century. 


| terest and 


New Business Produced 

With the close of business 
on Dec. 31, 1931, the New 
York Life reported that 
something over 259,000 new 
policies of life insurance had 
been issued, revived and in-| 
creased during the year, for 
the tremendous sum of $695,- 
252,736. The average size of 
policy was $2,683, indicating 
that individual policyholders 
are recognizing the need for 
more liberal protection of the 
family by substantial life in- 
surance. The total insur- 
ance in force reported by the 
New York Life is represent- 
ed by 2,843,674 policies for 
$7,657,373,158 insurance, the 
average policy being for 
$2,693. The New York Life’s 
business is entirely on the 
ordinary plan, representing 
individual policies on indivi- 
dually selected lives. No in- 
dustrial of group insurance 
contracts have ever been is- 

sued by the company. 
mium receipts in 1931 
amounted to $290,723,091, of 
Which $45,411,161 repre- 
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Thomas A. Buckner, President, 
New York Life Insurance 


Company 
sented payments for new} 
policies, while $245,311,930 
was the sum paid for re- 
newal premiums. The total 
income for the year was 
nearly a half of a billion 
dollars, being $429,439,768, 


derived from premiums as 
indicated heretofore and in- | 
rents and other 
sources. Total interest and 
rents accounted for $88,682,- 
068, while all other sources 
contributed $50,034,610. 


The Year's Disbursements 


Total disbursements in| 
1931 were $316,048,222, so 
that there was saved out of | 
income $113,391,547 and laid | 
by for additional future pro- | 
tection to policyholders. Of 
primary interest among ex- | 
penditures are the payments | 
on account of policy obliga- | 
tions. Death claims alone | 
totaled $68,320,129, or an| 
average of more than $5,- | 


500,000 per month. Living | 
policyholders received far | 


more than was paid out on 
account of death, however. 
In dividends alone, to reduce 


the cost of insurance to 
policyholders, the payments 
amounted to $71,468,973, 


while endowments amounted 
to $10 509,346, annuities and 
disability amounted to $12,- 
916,158, accident benefits ag- 
gregated $3,167,698 and sur- 
render values amounted to 





| Reserves on policies... 
| Dividends payable in 
2 


$61,201,631. Total payments 
to policyholders were $227,- 
583,935, of which more than 
one-fourth went on account of 
death claims. It is significant 
to note that, in dividends 
alone, the payments to living 
policyholders were about the 
same as the amount paid for 
death claims. 


Progress Made Last Year 


Gains were made all along 
the line in 1931 over 1930. 
Premium income increased 
by the amount of $8,023,559, 
while total income rose by 
$21,944,989. The gain in 
insurance in force was more 
than 30,000 policies repre- 
senting $30,653,383 of insur- 
ance. The average policy in 
force decreased from $2,711 
to $2,693. Admitted assets 
increased by $101,077,147, an 
average increase per week 
of almost $2,000,000. 

The accompanying tabula- 
tion records in convenient 
form the leading items of 
progress and strength of the 
New York Life: 


Business and Standing in 1931 


Premiums on new busi- 
UE oon intceekddees 
Renewal premiums.... 


$45,411,161 
245,311,930 
Total premium in- 

come 


$290,723,091 


Interest and rents.... $88,682,068 
Other income......... 50,034,610 
Total income...... $429,439,769 
Paid for death claims. $68,320,129 
Paid for endowments. . 10,509,346 
Paid a/c annuities 
and disability....... 12,916,158 
Paid for surrender 
WD écccncatsbooe 61,201,631 
Paid for dividends... . 71,468,973 
Paid for accident 
death benefits ..... 3,167,698 
Total payments to 
policyholders ....... $227,583,935 
Other payments....... 88,464,287 


$316,048,222 


$113,391,547 
1,890,144,881 
1,483,832,687 


63,210,388 


Total disbursements 


Income laid by........ 
*Total admitted assets. 


SUE 0 00040600 eenens 
Reserve for dividends 
payable in subsequent 
vears under deferred 
dividend policies... . . 
*Other assigned surplus 
funds 


New paid-for business 
(including revivals 
and increases), 259,- 
158 policies for..... 


Insurance in force Jan. 
1, 1932, 2,843,674 
policies for......... $7,657,373,158 


Assuming 300 working 
days in the year, the fore- 
going transactions when re- 
duced to a daily average 
show that the New York 
Life added to its assets in 
1931, $336,924 daily; receipts 
from policyholders averaged 
each day $969,077, while in- 
come from other sources 
averaged $462,389 the total 
average daily income being 
$1,431,466. Total daily pay- 
ments to policyholders aver- 
aged $758,613, the average 
daily payments to  benefi- 


109,486 
119,672,743 


$695,252,736 











ciaries on death claims (in- 
cluding double indemnity) be- 
ing $238,293, while living pol- 
icyholders received an aver- 
age of $520,320. Agents wrote 


| an average of 864 policies for 


the 
in 


$2,317,509 each day, 
average daily increase 
insurance being $102,178. 

The transactions of the 
New York Life are briefly 
summarized in the following 
table: 


Resume, 1845-1931, Inclusive 

Premium income re- 

OUNE. 60.00<00n0 00 $4,759,448,245 
Paid for death claims 

(including double in- 

are 1,177,544,628 
Paid to living policy- 

ee 2,226,404,602 
Total paymeuts 0 

policyholders ....... 3,403,949,230 


- 1,890,144,881 


Rare 5,294,094,111 
Excess of benefits over 
DOGS <6. 6 ccscese 534,645,866 


From the foregoing it ap- 
pears that while policyhold- 
ers have paid the enormous 
sum of $4,759,448,245 in pre- 


miums since organization, 
they have received in death 
claims and other benefits 


$3,403,949,230, while there is 
yet being held for their pro- 
tection $1,890,144,881, mak- 
ing the total benefits to 
policyholders since organiza- 
tion $5,294,094,111, or $534,- 
645,866 more than was paid 
in by them; thus policyhold- 
ers have derived benefits in 
the ratio of $1.11 for each 
dollar of premium paid. 


*In its statement the New York 
Life has followed the practice of 
other years in valuing Bonds and 
Stocks. Bonds subject to amortiza- 
tion are entered at their amortized 
value; Bonds not subject to amorti- 
zation, Bonds in default of interest, 
and Bonds of Railroads in receiver- 
ship, but not in default, at the mar- 
ket rates quoted as of December 31. 

Stocks are entered at the Decem- 
ber 81 market rates quoted. 

Had the asset value of Bonds and 
Stocks been ascertained in accord- 
ance with the formula approved by 
the National Association of Insur- 
ance Commissioners, the Admitted 
Assets of the Company would have 
been $1,909,124,242.387 and Liability 
item 37, Security fluctuation and 
general contingency fund, $138,652,- 
104.86. 
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‘wa outstanding 
agency sales meetings were held in 
New York this week, one by the John 
C. McNamara organization of the 
Guardian Life and the other by the 
Warren T. Diefendorf office of the 
Mutual Life of New York. The 
McNamara forces appropriated the 
extra day which Leap Year offers 
and staged their rally at the Park 
Central Hotel in Manhattan, while 
the Diefendorf circle of hustling life 
agents met at the St. George Hotel 
in Brooklyn on the first day of 
March. Guest speakers supplemented 
“home talent” at both meetings. 

* 


W. Howard Cox, 


newly elected president of the Union 
Central Life Insurance Company, 
Cincinnati, was the recipient of a 
splendid tribute by the field force of 
that company during the month just 
ended. Following his assumption of 
office the agency department inagu- 
rated a production campaign in his 
honor and the field responded with a 
gain of 32 per cent over January. 
Charles B. Knight’s New York 
agency paid for $2,691,000, while the 
home office agency under direction 
of J. P. Divine paid for $1,025,000 
new insurance. The total for the 
company during the month of Feb- 
ruary was $17,299,000. 


* * * 


Ca“ Harry A. Persell, 


manager of the Forty-second Street 
branch office of The Travelers, life, 
accident and group departments, New 
York City, completed 25 years of 
service with the company on Tues- 
day of last week. He was greeted 
by the agents of the branch on his 
arrival in the office, which was deco- 
rated with flowers presented by them. 
Prior to his appointment as manager 
of the Forty-second Street office in 
1921, Colonel Persell had served in 
various capacities in Pennsylvania. 
When the United States entered the 
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World War, Major Persell, who had 

seen service on the Mexican border, 

served in several capacities until he 

went to France in 1918, and it was 

during his foreign service that he was 

promoted to the rank of Lieut.-Col. 
* * * 


Another colonel, 


and another bona fide military title, 
too, to figure in the week’s news is 
Col. Richard H. Kimball, recently 
elected executive vice-president of the 
Volunteer State Life Insurance Com- 
pany, Chattanooga, Tenn. Colonel 
Kimball devoted many years to the 
United States Army and_ was 
awarded the Distinguished Service 
Medal while serving on the General 
Staff during the war of 1917-18. He 
graduated from West Point in 1907 
and entered the service as a second 
lieutenant in the Eleventh U. S. Cav- 
alry, subsequently seeing service in 
many posts in the United States and 
in U. S. foreign possessions. 
x * * 


Lite underwriters 
who have not yet paid their 1932 
dues to the New York City Associ- 
ation are reminded that payment of 
dues before March 9 will save for 
them $1 on their registration at the 
Annual Sales Congress to be held at 
the Astor on the following day. As 


this annual feature always draws 
well, and being especially attractive 
this year, this inducement should 


materially stimulate membership re- 


newals. 
x * * 


F. L. Rowland, 


of the Lincoln National Life Insur- 
ance Company, Fort Wayne, and sec- 
retary of the Life Office Management 
Association, has been elected a di- 
rector of the American Management 
Association for the coming year. Mr. 
Rowland has been a leading figure in 
office management affairs in the in- 
surance industry for a number of 
years. 





E are discussing what has now 

become called “so called” unem- 
ployment insurance, and I ventured the 
opinion that some day a compulsory 
form of unemployment insurance might 
be established and that it would be a 
splendid thing for humanity. The gen- 
tleman to whom I addressed my re- 
marks thought differently and evinced 
little patience with a world that does 
not live up to the convention theme of 
the Association of Life Insurance 
Presidents, a theme, you will remem- 
ber, that extolled Self Reliance. 

* * 7. 

66 HIS country,” he said, “will have 

come to a sad state of affairs 
when its citizens must be compelled by 
statute to provide for their future.” 
Self-reliance is, of course, a most com- 
mendable virture. I’ll even admit that 
it is in many respects an American 
characteristic, in the sense that our 
citizenry can be expected to take their 
economic lickings with fortitude and 
plunge ever onward toward a future 
that looms always bright. But the ma- 
jority of the people of the country are 
not self-reliant when we think of the 
phrase as connoting providence. Self- 
reliance in that sense embodies a lot 
of self-denial; it pictures a nation 
whose thrift would never have per- 
mitted the orgy of production, infla- 
tion and spending which precipitated 
the present era of depressed business 
activity. The post-war American was 
a spendthrift in spite of the great vol- 
ume of life insurance he purchased. 


7 * * 

S a matter of fact, he didn’t pur- 
A chase this property. It was sold 
to him. Frank L. Jones, vice-president 
of the Equitable Society, has stressed 
this point in a number of his talks. 
Practically every form of property 
owned by the people of our country, 
homes, cars, electric refrigerators, life 
insurance, and what not, has been 
forced upon them by the most inten- 
sive program of selling, and—national 
thought and character being always op- 
posed to compulsion by edict—through 
salesmanship, compulsion by persua- 
sion, will property holdings be extended. 


* * * 


HERE doesn’t seem to me much 

difference, anyway, persuasion of 
edict, the sum total is compelled sav- 
ing. Counting the three new industrial 
policies my wife bought the other day, 
the debit man now collects on nine com 
tracts. Stet fortuna domus! 
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Assn. Executives 


Confer in Chicago 





N.A.L. U. Shows Contin- 
ued Growth ; Member- 
ship Above ’31 Mark 





Cuicaco, March 1.—Num- 
erous reports that the Na- 
tional Association Life Un- 
derwriters is making pro- 
gress during the current 
year, were received during 
the mid-year meeting of the 
executive committee and of 
the trustees at Hotel Stevens 
here last week. It was even 
indicated that there is a 
slight gain in membership as 
compared to the report at 
this time last year. 

The meeting consisted al- 
most exclusively of reports 
of the officers and commit- 
tee chairmen, many of them 
of a routine nature. 

A broader degree of sup- 
ervision of the educational 
activities of the individual 
associations by the national 
headquarters was recom- 
mended by C. Vivian Ander- 
son of Cincinnati, chairman 
of the educational committee. 
Mr. Anderson also recom- 
mended that sales congresses 
be arranged with a theme in 
mind and not in a “hit or 
miss” way, and that the na- 
tional headquarters lend its 
aid in planning the pro- 
grams of these events. 

0. Sam Cummings of Dal- 
las chairman of the commit- 
tee on organization struc- 
ture, declared that his com- 
mittee soon will print and 
circulate the plans that have 
been considered for the reor- 
ganization of the association. 

Others to make reports in- 
cluded George E. Lackey, 
chairman of the executive 
committee, who presided; 
President Elbert Storer, Sec- 
retary Lester O. Schriver, 
the several vice-presidents, 
Managing Director Roger B. 
Hull; Assistant Managing 
Director M. L. Hoffman, 
Field Consultant Mansur B. 
akes, and the committee 


(Concluded on page 21) 
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Union Central Life Vice-Presidents 


At the regular monthly meeting of the board of 
directors of The Union Central Life, Cincinnati, Feb. 
26, Actuary E. E. Hardcastle was elected vice-presi- 
dent and actuary and Dr. William Muhlberg, medical 
director, was elected vice-president and medical di- 


Mr. Hardcastle’s elevation to the rank of vice-presi- 
dent comes in recognition of almost 34 years of ser- 
vice with the company. The last 25 years of this 
period, Mr. Hardcastle has been actuary of The Union 
Central and a member of the board of directors. 


Recognition of Dr. Muhlberg in his election to the 
position of vice-president and medical director comes 
almost exactly on his twenty-fifth anniversary with 
He joined the company on Jan. 
For more than a decade and a half of this 
period, Dr. Muhlberg has been medical director, and 
the tremendous development and progress of the med- 
ical department of the company under his leadership 
is keen tribute to his ability, knowledge and efficiency. 








Dr. Huebner Addresses 
Diefendorf Salesmen 





Stresses Growth of Annuities 
at All Day Sales Con- 
gress in Brooklyn 





The forty-third annual con- 
ference of the Diefendorf 
Agency of the Mutual Life 
Insurance Company of New 
York was held on Tuesday in 
Brooklyn and upward of 200 
life insurance men listened to 
an address by Dr. S. S. Hueb- 
ner, dean of the American 
College of Life Underwriters. 

Warren T.  Diefendorf, 
manager of the Diefendorf 
Agency, presided, and Strick- 
land Gillilan of Washington, 
D. C., regaled the audience 
with intimate side lights of 
national figures. 

Dr. Huebner’s address con- 


cerned itself chiefly with the | 


plea that life insurance men 
should make a greater study 
of annuities, stating that, in 
his opinion, “the greatest 
field of development in the 
next ten years of life insur- 
ance will be in annuities.” 
To show the increasing inter- 
est, Dr. Huebner gave the 
following figures covering 
the percentage growth of 





life insurance * production 


|compared with the percentage 


growth of the cash value of 
annuities: 


PERCENTAGE OF INCREASE 
Life Ins., Annuities, 

Years Per Cent Per Cent 

1905-10 li 

1910-15 38 23 

1915-20 85 

1920-25 7§ 

1925-29 25 


The gathering paid silent 
tribute to the late Warren T. 
Diefendorf, Sr. 





Mid-West Chairman 


Miss Chlo Peterson, pub- 
licity director, Business 
Men’s Assurance Company, 
Kansas City, Mo., has been 
appointed Midwestern Chair- 
man of the Life Group Mem- 
bership Committee of the 
& £i G. 











Provident Mutual to 
Modify Disability 
Clause 


On or prior to June 1, 
The Provident Mutual Life 
announces, the disability 
income clause will be re- 
duced to $5 a month for 
each thousand of insur- 
ance. The so-called wait- 
ing period will be extended 
to six months, and the 
period of disability cover- 
age will cease at age 55 
instead of age 60. 

















Provident Mutual 
Agents in Florida 





Convention Manager Dis- 
covers New and Effec- 
tive Way to Prevent 
Tardiness 





The General Agents’ As- 
sociation of the Provident 
Mutual Life Insurance Com- 
pany, whose convention at 
the Vinoy Park Hotel, St. 
Petersburg, Fla., was opened 
on Monday morning, Feb. 29, 
used a very unique method 
of obtaining full attendance 
for the opening address of 
each session. Each member 
appearing after the stated 
hour was fined $1 which 
effectively eliminated tardi- 
ness to such an extent that 
every meeting started on 
time. 

Clancy D. Connell, presi- 
dent of the association, took 
the chair for the opening 
meeting and Franklin C. 
Morss, manager of agencies, 
introduced the new members. 
Abner A. Heald, of the Mil- 
waukee Agency, served as 
secretary of the meeting. 

Clancy Connell, in a short, 
heart-to-heart talk, likened 
the general agent to a middle 
man serving the home office, 
the public, the agents, the 
examiners, and the agency 
employees. He forecasted 
the greatest decade in the 
history of life insurance, 
using as criteria the in- 
créased appreciation of in- 
surance on the part of the 
public, the better material 
available for agency build- 
ing, and the financial lessons 
taught the American people 
by the exigencies of the pres- 
ent situation. 

After the organizing ses- 
sion in the morning, the 
principal business of the con- 
vention began with an ad- 
dress by M. A. Linton, newly 
elected president of the com- 
pany, who received a splen- 
did ovation from the as- 
semblage. His. topic was, 


(Concluded on page 24) 
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Lincoln National 


Sectional Rally 





Seventy Field Men and 
Home Office Officials 
Attend Atlantic City 
Meeting 





More than seventy honor 
field men of The Lincoln Na- 
tional Life Insurance Com- 
pany attended that organiza- 
tion’s Eastern Sectional 
meeting held Feb. 23, 24 and 
25, at the Traymore Hotel, 
Atlantic City, N. J. These 
territorial conventions are 
held once a year for field 
men of the company who 
qualify for attendance by 
the volume and excellence of 
their business during the 
past year. 

The feature of this year’s 
meeting was a one-act play, 
“What Price Policy Loans,” 
written by L. L. McAlister 
of the Pilot Life Insurance 
Company of Greensboro, 
N. C. It was presented dur- 
ing the afternoon session of 
the first day of the conven- 
tion and excited most favor- 
able comment from all who 
witnessed it. The play was 
produced under the direction 
of Mrs. 

The morning session of the 
first day of the three-day 


convention was opened by 
Vice-President Walter’ T. 
Shepard, who discussed 


briefly the trend of the times 
in life insurance selling. He 
was followed immediately on 
the program by A. L. Dern. 
manager of agencies, who 
gave a most inspiring ad- 
dress entitled “It is the 
Dawn.” F. J. Travers, man- 
ager of the Investment Re- 
search Division, and C. F. 
Cross, assistant secretary, 
also addressed this session. 
Agency department officials 
and others from the home 
office filled in the entire sec- 
ond day while the third day 
was featured by a program 
of round table discussions of 
underwriting problems. 

A banquet with presenta- 
tion of awards to outstand- 
ing Lincoln National prod- 
ucers headlined the evening 
of the second day. Rabbi 
Jacob Tarshish, of the 
Temple Israel, Columbus, 
Ohio, was the guest speaker. 

Those of the Home Office 
of the Lincoln National in 
attendance at the meeting 
were: Walter T. Shepard, 
vice-president; A. L. Dern, 
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A. A. McFall. | 


Field Honors Fishman 


The Detroit Life Insur- 
ance Company announces a 
new business campaign for 
the month of March in cele- 
bration of Vice-President 
Morris Fishman’s twentieth 
anniversary with the com- 
pany. 








manager of agencies; Dr. W. 
E. Thornton, medical direc- 
tor; W. T. Plogsterth, direc- 
tor of publicity and field ser- 
vice; J. J. Klingenberger, 
assistant secretary and audi- 
tor; J. P. Carroll, superin- 
tendent of agencies; A. H. 
Hammond, superintendent of 
agencies; C. F. Cross, assist- 
ant secretary; F. J. Travers, 





manager of investment re- 
search; W. A. Jenkins, as- | 
sistant actuary, and F. L.| 
Fisher advertising manager. | 


Miami Bids for Next 
National Convention 





Life Underwriters of Nation 
Will Be Invited to Florida 
Resort in 1933 





The Miami Association of 
Life Underwriters unani- 
mously decided to invite the 
national life underwriters 
convention to the Greater 
Miami Area for 1933, at a 
meeting of the Miami or- 
ganization held recently at 
the Hollywood Beach Hotel, 
Hollywood - by - the - sea - in - 
Florida. 

It was further designated 
that the Hollywood Beach 
Hotel would be offered as 
convention headquarters in 
the invitation. Harvey Payne, 








Larkin and Barber on Tour 


Harold F. Larkin, vice- 
president of the Connecticut 
Mutual Life Insurance Com- 
pany, and William P. Bar- 
ber, Jr., associate actuary, 
are making an extended trip 
visiting the various agencies 
of the company in the Mid- 
west. 

The agencies being visited 
are those at Indianapolis, St. 
Louis, Oklahoma City, Wi- 
chita, Kansas City, Omaha, 
Des Moines and Davenport. 








prominent Miami insurance 
man, was appointed chair- 
man of the committee to 
secure the national meeting. 
More than 125 insurance 
men from Miami, Hollywood 
and Fort Lauderdale were 
present at the hotel luncheon 
session. 
































MISSOURI 


America 
Life Insurance Conscious! 


America is more life insurance conscious today 
than ever before in the history of the country. 
Men are buying life insurance today for its invest- 
ment value as well as for protection. The Agent 
who is equipped to present a modernly arranged, 
sound life insurance program combining invest- 
ment for the future with protecton against physi- 
cal and economic death is assured success. 
Missouri State Life Agent's multiple line “‘Kit’’ 


provides just such a program. 


Life — Accident — Health — Group — 


Salary Savings 


INSURANCE COMPANY 


Home Office, St. Louis 
A GOOD COMPANY TO REPRESENT 





STATE LIFE 


= 


The 
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The National Helps You 
Meet Today's Conditions 


A series of salable, low-premium extra-value 
policies— 


A money-saving single deposit plan— 


A policyholders’ magazine that produces hun- 
dreds of closable leads each issue— 


A free, effective letter service— 


These are among the tools with which National 
salesmen are equipped to beat today’s buying 
lethargy. And they’re doing it. 


National Life Company 


118 11th Street 
Des Moines, lowa 




































Over 570,000 


People Protected by 


COLONIAL 


Policies 


The Colonial 
Life Insurance Co. 
of America 


Home Office, Jersey City, New Jersey 
Operates in New Jersey, New York, 


Pennsylvania and Connecticut 


All Good States—Affording 
Good Opportunities to Good Men 


This Is Your Chance to Make Good 


INDUSTRIAL and ORDINARY 
Contracts for All the Family 


More Than 123 Million 


Dollars Insurance in Force 
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Cc. B. ROBBINS, President C. B. SVOBODA, Secretary 


The Old Line 


CEDAR RAPIDS LIFE INSURANCE CO. 
Cedar Rapids, Iowa 


FINANCIAL CONDITION 
December 31, 1931 


ASSETS 
First Mortgage Loans and Real Destate.... > e606 ae Oe 
ED, Au coo0s bocadaceebScedoesececccccccccceccece 406,942.53 


Premium Notes and Policy Loans...............5.5.55:+ 1,118,074.30 
Gy Be DOD Gs sce cccccccccccccccccccccs 31,435.36 
CS EY MED occ acesnccncccccecccescocces . 16,218.74 
Dt i cubbeww es S600 6ee6ecccescecvccscces 86,242.73 
Net Uncollected and Deferred Premiums........ seen 95,365.36 
(Reserve Charged in Liabilities) 
Dt Ph sparen chet babeseoccccéccococeces 4,456,821.17 
Less Assets not Covered by Reserve...............4+- 20,160.17 
DEE. chdacdebecceeeanabesd cbtcoeescccceocess $4,436,661.00 
LIABILITIES 
ee See, TNR, od owe secs cangnesceeesese be $3,982,016.95 
Reserve for Special Benefits and for Policy Dividends. . 149,267.20 
Surplus to Policy-holders ..... 2.6... c ccc ccwewcweves 236,715.27 
Total for Protection of Policy-holders................ $4,367,999.42 
TE BD cb pn Sra ows Ken tesce cecrccececéeccvceses 10,000.00 
i crn Seed eke chee coecercccences see 58,661.58 
MEE SU She HUeReeecscesceseseeseusesecse ° _ .$4,436,661.00 


HOW WE ARE GROWING 





END OF INSURANCE IN FORCE — GROSS ASSETS 
1906 $95,000.00 $43,278.91 
1911 $2,521,095.00 $186,148.20 
1916 $5,766,062.00 $535,795.19 
1921 $14,010,604.00 $1,488,411.12 
1926 $19,176,772.00 $3,008,187.45 








1931 $24,164,839.00 $4,456,821.17 


J. G. SIGMUND, Vice-President and Agency Director 








A Peoria Life Agent's 
Big Asset 


Among the fixed aims of the Peoria Life has 
always been this one: to make it worth a great 
deal to be able to say: “I am the Peoria Life 
agent.” Through its policy of thorough Service to 
Policyholders, the Peoria Life has built up a good 
will of incalculable value to its representatives. 

In every community where the Company oper- 
ates, when people think of the Peoria Life, they 
remember how promptly its death claims are 
always paid—how its agents render every assist- 
ance to beneficiaries—how settlements are ap- 
proved and checks mailed within 30 minutes after 
receipt of proofs. 

The name of the Peoria Life suggests to the 
public its unusually liberal policies and benefits. 
It reminds them of its annual free health examin- 
ation. They think of its encouragement and co- 
operation in keeping their protection in force, 
its friendly, helpful attitude, its interesting bul- 
letins to policyholders and its Policyholders’ 
Month. 

Every transaction deepens the impression that 
the Peoria Life is consistenly giving a greater, 
broader service than was expected. Such a favor- 
able reputation for Service to Policyholders is one 
of the priceless assets of the Peoria Life agent. 


Peoria Life Insurance Company 











Peoria, Illinois 
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Home Life General Agent in 
Philadelphia 

David W. Donley has been 

appointed Philadelphia gen- 

eral agent for the Home Life 

Insurance Company of New 

York, with offices located in 


the 1616 Walnut Street 
Building. 

Mr. Donley has a record 
of successful experience in 
the life insurance business 
and has always been active 
in Association work. He is 
at present a vice-president 
of the Philadelphia Associa- 
tion of Life Underwriters, 
and chairman of the general 


agent’s committee. 





Falkner Fidelity Manager 
in Louisville 

Brantley Falkner has been 
appointed manager in Louis- 
ville Ky. for the Fidelity 
Mutua! Life Insurance Com- 
pany. The appointment is 
effective March 4. The 
Louisville office of the Fidel- 
ity Mutual serves a number 
of the surrounding counties, 
but Mr. Falkner’s headquar- 
ters will be at 1465 Starks 
Building. 
Pan-American Opens New 
Branch Offices 


Establishment of two new | 


field offices at Aurora, IIl., 
and Cincinnati, Ohio, by the 
Pan-American Life has been 


announced. The Aurora 
office will be in charge of 
William B. Schmitt. George 
S. Fox will be manager of 


the Cincinnati office. 





Insurance Classes 
W. J. Hiller, actuary of 
the Great American Life, of 


San Antonio, Tex., is teach- | 
ing a class in life insurance | 
course | 


in that city. The 
offered covers twelve weeks, 
and the class is composed of 
eighty members. It meets 
twice a week. Mr. Hiller 
also has a class of ten stu- 
dents in actuarial mathe- 
matics. 
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Including—Participating Life Insurance on 
all principal plans, in addition to Non-Cancella- 
(Guaranteed Renewable) 
health insurance with first day coverage or 
elimination periods optional. 


MONARCH 
LIFE INSURANCE COMPANY 
Springfield, Massachusetts 


accident and 




















Association Executives Meet 
(Concluded from page 17) 


Charles C. Thompson, mem- 
bership; Leon Gilbert Simon, 
publications; Julian S. My- 
rick, institutional 
ing, and Theodore M. Riehle, 
convention program. 

Mr. 
| the San Francisco and Oak- 
land Associations now have 





chairmen. Among those were | 


advertis- | 


| the Mutual 
Riehle reported that | 


more than $7,000 to defray | 


their expenses. 
The visitors 
of the Chicago 


were guests 


° ° } 
Association | 


re 
A Complete Line 


for full time agents 


21 


Buffalo Life Opens New 
Branch Office 


In line with its expressed 
| policy of “concentrated ex- 
| pansion” in the States of New 
| York and Ohio, the Buffalo 
Mutual Life Insurance Com- 
pany, Buffalo, N. Y., an- 
nounces the opening of a 
new branch office in the home 
office city under the direction 
of E. Parker Waggoner, dis- 
trict manager, assisted by 
Jerome C. Kreinheder. The 
new office is located at 432 
Brisbane Building. Mr. 
Waggoner has been con- 
nected with the company for 
the past thirty-five years and 
is well known in Western 
New York State. Mr. Krein- 
heder has been associated 
with the company in the 
agency division. 








Keffer Production 


at its February luncheon on | R. H. Keffer, general 
Friday. _The speakers in-| agent of the Aetna Life In- 
cluded Elbert Storer and | surance Company at 100 
Roger Hull. | William Street, New York 





Myrick Production 

The paid-for business for 
the Julian S. Myrick office of 
Life Insurance 
Company for the month of 
February, 1932, was $2,473,- 
982 as compared with $2,- 
721,000 for 1931. For the 
year the total paid-for busi- 
ness amounted to $5,381,709 
as compared with $5,552,500.' 


City, has announced that his 
|agency paid for $2,244,337 
during the month of Feb- 
ruary 1932, as compared to 
$2,139,500 for the month of 
February, 1931. 

The total business paid 
| for by this agency for the 
| year 1932 to date is $4,797,- 
| 144, as compared to $4,684,- 
200 for the same period in 
1931, an increase of $112,944, 














Scranton-Pittsburgh, Pa. 


EXCLUSIVE 


care of THE SPECTATOR 
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Began business 


B. R. BAYS, 
President 








in 1923. 


JOHN L. OESCHGER, 
Sec’y-Treas. > 
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™ SERVICE LIFE& 


LINCOLN, NEBR. 


Now in 15 States 


Good 
lected 


lers. 










Agents Wanted 


Up-to-date policies. Lib- 


eral commissions. 


General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an unlimited production. 


Contract as good as the best, with exclusive rights. 


Confidential communication invited from those with clean records and with 
ability to handle such an agency. Address 












opportunities in se- 
territory for hust- 
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FORMER ENGINEER 

BUILDING SOUND 

RELIANCE AGENCY IN 
ALLENTOWN, PA. 
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After graduating from Lehigh University, Bethlehem, Pa., as a civil engi- 
neer, Mr. Kirby served in an engineering capacity with several large indus- 
trial concerns. His last position of this kind was as assistant chief of 
the construction department of the New Jersey Zinc Company. Dur- 
ing the World War, Mr. Kirby served 23 months overseas in France, 
Germany and Belgium, as a captain in the United States Air Service. He 
became very much interested in the possibilities of an insurance career, 
and, after investigating the subject thoroughly, signed his Reliance con- 
tract on New Year’s Day, 1925. He established the General Agency 
which bears his name . . . and from 1925 until the present time, the 
Kirby Agency of Allentown, Pa., has enjoyed a remarkably consistent 
growth, as witnessed by annual paid insurance sales ranging from $61,525 


to $815,899 . . . a total of more than $3,325,000, in seven years! 


In addition to his organization work, Mr. Kirby has been a highly suc- 
cessful personal producer. He has won four Reliance Gold Watches, 
representing 208 weeks of consistent production and has qualified for 
the additional renewal bonus for five consecutive years, his renewals avet- 


aging from 83% to 94%. Reliance congratulates Mr. Kirby on his success! 


RELIANCE 
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LEGION OF HONOR 


























“When I decided to give up the work for which I had been trained, “RELIANCE HAS THE 
POLICIES AND SERVICE,” 
SAYS MR. KIRBY, “AND 
A SUPERIOR BRAND OF 


because I was convinced that a life insurance career held greater promise 


of a real future, I learned all I could about various insurance com- 





panies . . . their spirit, their size, their policies, their contracts and their COOPERATION WITH 
service to agents and policyholders. When I finally decided to cast my ITS AGENTS.” 
lot with Reliance, you may be sure it was because I believed Reliance 
has the policies and service that appeal to insurance buyers . . . and a V 
superior brand of cooperation with its agents. My seven years on the 
ji firing line have abundantly justified my faith! The spirit of Reliance 
* Life is one of constant striving and helpfulness . . . and for any con- 
of scientious representative, this spirit is contagious. That is the way I 
a explain the remarkable growth of this Company, which in a short 28 
e years has broken so many records and is today larger than 90% of the 
le more than 360 American life insurance companies. 
tr, 
.- 
y “Tt is my ambition to grow just as fast as my Company grows... and “RELIANCE IS GROWING 
e with Reliance that is a job that will keep any man stepping! So far FAST ...AND AN AGENT 
it I have simply done the best I knew to represent my Company, because MUST GROW FAST WITH 
5 I'm proud of it and 100% sold on its policies, service and personnel! HIS COMPANY!” 
I know the matter of my personal reward will take care of itself, if Vv 
I consistently do the best I can to sell Reliance Life insurance where 
c- itis needed. The past seven years with Reliance have been pleasant and 
Sy profitable . . . but they are past! The Kirby Agency begins its eighth 
ir year with a firm determination to do a better job than ever before in 
- representing Reliance Life . . . a company that deserves every bit of 


energy and loyalty any man or group of men can give!” 


FARMERS BANK 
BUILDING 
PITTSBURGH, PA. 
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Cedar Rapids Life in 1931 


The Cedar Rapids Life In- 
surance Company of Cedar 
Rapids, Iowa, of which C. B. 
Robbins is president and J. 
G. Sigmund is vice-president 
and agency director, shows 
in its statement as of Dec. 
31, 1931, net assets of $4,- 
436,661. The principal items 
contributing to this figure 
are first mortgage loans on 
real estate at $2,702,542, 
premium notes and policy 
loans of $1,118,074, bonds 
valued at $406,943, accrued 
interest of $86,243, and cash 
in banks and office of $31,435. 

Of the company’s liabili- 
ties, the legal insurance re- 
serve stands at $3,982,017. 
The company has a reserve 
for special benefits and policy 
dividends of $149,267, a tax 
reserve of $10,000, miscel- 
laneous liabilities of $58,662 
and a surplus to policyhold- 
ers of $236,715. 


Receivership Suit Dismissed 


DALLAS, TEX., Feb. 29.— 
Suit against the Bankers 
Guaranty Insurance Com- 
pany of Dallas, a mutual 
concern, recently placed in 
the hands of a receiver and 
enjoined from doing further 
business in Texas, has been 
dismissed. The suit was filed 
by the attorney general’s 
department on _ instructions 
of the State insurance de- 


Massachusetts 
Mutual Life 


a synonym for 
Quality and 


Excellence in 


Life Insurance 


Massachusetts 
Mutual Life 


Insurance Co. 


Springfield 
Massachusetts 


Organized 1851 
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Men Who Can Qualify as Branch 
Managers in New York and Ohio 


Capable, aggressive men _ to 
participate in an intense de- 
velopment of this promising 
territory. Must have a record 
of personal production and be 
experienced in the handling of 
men. 
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LIFE INSURANCE COMPANY 






OHN M. HULL 
President 


FRANK F. EHLEN 
Director of Agencies 


BUFFALO MUTUAL 












FOUNDED 1872 


BUFFALO, N. Y. 








partment. 
cials 
drawing salary for a time, 
regular 


make 








The company offi- 
have agreed to cease| fairs and permit supervision 
by the State insurance de- 
partment, it is announced. 


ports of the company’s af- 


monthly re- 













Provident Mutual Meeting 
(Concluded from page 17) 


“The Provident Mutual jp 
1932.” In rapid-fire order he 
discussed the various items 
of the company’s annual re. 
port. 

Looking into the future 
Mr. Linton spoke confidently 
and with optimism, basing 
his outlook on the increase 
of 12 per cent in business 
from new agents during 
1931. 

E. W. Marshall, vice-pres. 
ident and actuary, made sey- 
eral important announce- 
ments, the most important of 
which dealt with a change 
in the disability clause. 

The last address of the 
afternoon was delivered by 
F. Phelps Todd, vice-presi- 
dent. 





Los Angeles General Agent 


The Pacific States Life, 
Hollywood, Cal., announces 
the appointment of Warren 
E. Barr as general agent in 
Los Angeles. The new ap- 
pointee has been engaged in 
life insurance work since 
1909, is a former journalist 
and has been eminently suc- 
cessful in production. He 
was formerly connected with 
the National Life of the 
United States and with the 
Northern Life Insurance 
Company in California. 





THE COMMONWEALTH LIFE INSURANCE COMPANY is an old, 
trusted friend to our policyholders and agents alike. 

Our policy of CORDIAL COOPERATION and PERSONAL INTEREST 
relieves our policyholders of financial worry, and provides our agents 
with every opportunity for accomplishment, prosperity, and happiness. 


IF YOU NEED A FRIEND 
JOIN THE 
COMMONWEALTH LIFE 
INSURANCE COMPANY 


There's 
No Friend Like an 
Old Friend! 


CommonweEALtH Lire Ins.Co. 


LovisvilLeE, Ky, 
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Make Your Prospect 
Say “No” Five Times 





Great West Life Manager Is 
Convinced That Agents 
Quit Too Soon 





Manager A. H. McLeod, 
New Brunswick branch of 
the Great-West Life Assur- 
ance Company, believes this 
to be a critical year for field 
men. He sees the possibility 
of discouraging results for 
agents who will not bring 
themselves abreast of present 
day trends. He is of the 
opinion that there is an un- 
paralleled opportunity for 
field men who are modern in 
their ideas, who realize the 
value of prevailing wide- 
spread public appreciation of 
life insurance, and who plan 
their work and work their 
plan to write a larger busi- 
ness than ever because of 
conditions and not in spite of 
them. He is not theorizing. 
His branch achieved its 1931 
allotment in paid-for busi- 
ness. 

“More 
states in a 
agents, “the 
prospecting 


than ever,” he 
letter to his 
question of 
assumes great 


| 





importance, for while we ex- | 


pect business to improve in | 


1932, we have to be on the 
alert to take advantage of 
every opportunity that pre- 
sents itself. We shall have 
to pick our prospects on the 
basis of ‘surplus income,’ 
‘condition of their business,’ 
their ‘insurance needs,’ and 
then add at least one closing 
interview a day to our last 
year’s average. 

“Stick a little longer. Rem- 
ember that a good many 
people have fallen into an 
attitude of mind which makes 
them habitually say ‘no’ to 
any proposal for the expendi- 
ture of money. A good motto 
to adopt is: ‘Make the pros- 
pect say “‘no” five times dur- 
ing the closing interview be- 
fore giving him up.’ ” 


Western and Southern Notes 


Superintendent W. as 
Hoeken, Lima, and Agent W. 
H. Lyons, Norwood, cele- 
brated their 25th anniver- 
Saries with the Western and 
Southern Life this week. 

The wife of Carl H. Al- 
bertz, assistant treasurer of 

te Western and Southern 
Life, died suddenly Wednes- 
day, after a brief illness. 
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Volunteer State Life 
Officers 


At the annual meeting 
of the Volunteer State 
Life Insurance Company, 
Chattanooga, Tenn., held 
recently, two new vice- 
presidents were elected. 
Col. Richard H,. Kimball 
was elected to fill the 
newly created post of ex- 
ecutive vice-president and 
Z. Cartter Patten son of 
the late founder and 
president of the company, 
Z. C. Patten, was elected 
vice-president. 

The field force of the 
Volunteer State Life is 
devoting the month of 
March to a_ production 
drive in honor of the new 
executive vice-president. 











Southern Agency 
School Scheduled 





Signal Mountain Hotel, 
Chattanooga, to be 
Scene of Two-Week 


Course 


HARTFORD, CONN., Feb. 29. 
—From April 4 to 15 inclu- 
sive, a group of managers, 
general agents and _ super- 
visors from all parts of the 
South will go into session 
for the purpose of studying 
agency building principles 
and methods with particular 
emphasis on what should be 
done in 1932. 

These men will attend the 
second Southern school in 
agency building conducted by 
the Life Insurance Sales Re- 
search Bureau, at Signal 
Mountain Hotel, Chatta- 
nooga, Tenn. The curricu- 
lum which covers all the 
usual problems confronting 
agency builders involves the 
stating of specific questions 
and the attempt to solve 
them on the basis of both 
class and individual discus- 
sion. This conference meth- 
od brings to each student the 
necessity of “thinking 
through” on a given agency 
building problem, such as re- 
cruiting in rural or city ter- 
ritory, and of contributing 
his views for the benefit and 
criticism of the other mem- 
bers of his class. 

Special attention will be 
given in the school to the 
factors of profitable opera- 
tion. 








Aetna Reorganizes 
New York Agencies 





R. S. Edwards Takes Over 
Forty-Second St. Office, Suc- 
ceeding H. C. Hubbell 





Vice-President K. A. 
Luther of the Aetna Life In- 
surance Company announces 
new reorganization plans in- 
volving the company’s agen- 
cies at both 52 Vanderbilt 
Avenue and 110 E. 42nd 
Street, New York City. 

R. S. Edwards, who has 
been general agent at the 
Vanderbilt Avenue office 
since July 1, 1930, will take 
over the business now han- 
dled by the 42nd Street office. 


The resignation of H. C. 
Hubbell, general agent at 
110 East 42nd Street, be- 


| comes effective March 15, at 


which time all business con- 
ducted by that office will be 
transferred to the R. S. 


| Edwards Agency, which or- 





} 
| 








ganization will move into the 
42nd Street suite of offices. 

Mr. Edwards’ long and 
successful experience with 
the Aetna Life makes the 
extension of his activities a 
particularly promising ar- 











Standard Life Officers 
Reelected 


Practically the entire 
slate of officers of the 
Standard Life Insurance 
Company, Jackson, Miss., 
was reelected at the re- 
cent annual meeting of the 
board of directors. A year 
of fine progress was re- 
ported by the officers at 
this meeting. 

George W. Covington, 
resident, and Thomas E. 

and, executive vice-pres- 
ident and general man- 
ager, made detailed re- 
ports of the year’s busi- 
ness. 

Mr. Covington and Mr. 
Hand were reelected to 
their respective offices by 
the board at its meeting at 
the close of the stockhold- 
ers’ meeting. 














rangement. He was grad- 
uated from Dartmouth in 
1913, and became associated 
with the Aetna Life in 1915. 

The company will continue 
the Vanderbilt Avenue 
agency, and will make a 
later announcement of plans 
concerning that office. Mr. 
Hubbell, in resigning, plans 
to devote his time exclusively 
to the writing of annuities, 
a field in which he excels. 
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An Old Line Legal Reserve 
Company 


WITH A NEW 
APPEAL 


The origin and organization of this Company 
is such that it possesses exceptional and per- 
manent interest for a wide class of insurance 
buyers—both individual and group. 


Doors stand open to the Union Labor Life 
agent, giving him an unequalled opportunity 
for continued profitable production. 


Thus the Union Labor Life agent has a unique 
opportunity to build his production, aided 
as he is by Home Office and field cooperation 
in selling and by desirable policy forms and 
include WAIVER AND IN- 
COME DISABILITY 


Write for Agency Proposition 
The Union Labor Life Insurance 
Company 
Washington, D. C. 


AND DOUBLE IN- 





Life Insurance 








’ 
Compare These Participating Rates! 
































A Few of Our Endowment at Age 85........ $21.81 Endowment at Age 65....... $28.58 
Participating Economic Protector (Low Cost Retirement Income at Age 60.. 43.03 
Policies with Whole Life) ..........++-. 15.32 Retirement Income at Age 65.. 32.70 
Rates lenge og rare rersdlir Twenty Year Endowment..... 42.76 
Per $1 ,000 EEE nc a96-09600 600.6200 16.58 Twenty Payment Life....... 30.04 
at Preferred Modified Whole Life 19.70 Thirty Payment Life........ 24.30 

Age 35 Family Income, 20 Year Plan 27.31 Paid Up at Age 60.......... 26.44 


Also Attractive Annuities and Juvenile Policies 


A Real Opportunity for Live Men with an Aggressive Organization 


Write to F. A. Hicks, Superintendent of Agents, for Details of Our Liberal 
Agency Contracts 


(Guarantee Mutual Life Company 


A MUTUAL LEGAL RESERVE LIFE INSURANCE COMPANY { 
¢ Y, 
Omaha.Nebr. 















4 
4 


Undoubtedly Be:— 


| 
=I} 
















— 
i ee el | 
| 1 i 


i= 
be 
fF ING 


SIXTY-FIRST ANNUAL STATEMENT 
for Year Ended December 31, 1931 


If Benjamin Franklin were alive today, 
his admonishment would undoubtedly 
be: 


“If you have wife and children—pro- 


Ins ce in Force tect them with life insurance. 


$387,823,631 
(Increase $12,579,761) 


Admitted Assets 


$72,970,833.17 
(Increase $3,356,668.18) 


“If you have money to invest—invest 
in life insurance. 


“If you have life insurance—keep it 
in force.” 





The Franklin has closed every year 
since its organization in 1884 with more 
assets, more legal reserve, and more in- 
surance in force than it had the preced- 
ing year. 


THE FRANKLIN LIFE 


Payments to Beneficiaries and Policyholders 
$7,188,970.44 
(Increase $227,079.41) 





INSURANCE COMPANY 
Springfield, Illinois 






_ ComPANY 
IRGINIA 


Richmond, Virginia 
f Incorporated 1871 
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Directors Re-Elected 
by Connecticut Mutual 





President James Lee Loomis 
Makes Report at 86th 
Annual Meeting 





At the eighty-sixth an- 
nual meeting of the policy- 
holders of The Connecticut 
Mutual Life Insurance Com- 
pany on Feb. 24, William R. 
C. Corson, James Lee Loomis 
and Edward Milligan were re- 
elected directors for a period 
of four years. Mr. Corson is 
president of the Hartford 
Steam Boiler Inspection and 
Insurance Company and Mr. 
Milligan is president of the 
Phoenix (Fire) Insurance 
Company. Other directors of 
the company are Charles E. 
Chase, Herbert H. White, 
Lucius F. Robinson, Francis 
R. Cooley, Henry H. Con- 
land, Samuel M. 


Knox and Peter M. Fraser. 
President Loomis briefly 

reviewed the progress of the 

company during the past 


year, stressing the fact that | 
the trying conditions during | 


the past year brought into 
relief the strength and sta- 
bility of life insurance. The 
year 1931 was marked with 
an increase in premium in- 
come and investment income, 
in insurance in force, and in 
premiums on new insurance. 
During the year the total as- 
sets of the company passed 
the $200,000,000 mark. 





National L. & A. Meet 


Company officials 
managers for the Western 
States of the National Life 
and Accident Company of 
Nashville met in Dallas, 
Tex., last week to discuss 
plans for the year. Among 
the company officials ad- 
dressing the managers were 
C. A. Craig, chairman of the 
board; C. R. Clements, E. 
L. Stritchm, H. T. Polk and 
Cc. H. Smith. W. H. Julian, 
vice-president, of Dallas and 
N. T. Webb, western man- 





ager, also delivered ad- 
Ss. 
Join Maryland Life 
BALTIMORE, Feb. 29.— 


Charles C. Claybaugh, field 
director, announces the ap- 
Pointment of Palmer S. 
Awtrey and C. Fred Cox to 
be in charge of Atlanta and 
adjacent territory for the 
Maryland Life Insurance 
Company. 
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Philip B. Stanley, James W. | 











Matrimonial Difficulties 


DALLAS, TEX., Feb. 29.—C. 
W. Hensley and R. L. Bailey, 
Jr., entered pleas of guilty in 
Federal court here to 
charges of using the mails 
for lottery in connection with 
the operation of the Lone 
Star Matrimonial Mutual 
Association of Wichita Falls 
and Altus. The Lone Star 
was another “marriage in- 
surance company.” There 
are several other cases of 
similar nature pending in 
Federal court here. 





Agency Meeting 


The annual agency meet- 





ing of the Texas department | 


of the Northwestern 
tional 
was held at Houston 
week. Homer G. Hewitt is 
State manager for the com- 
pany. 
at the convention were J. 
Stewart Hale, actuary, and 


Among the speakers | 


Na- | 
Life of Minneapolis, | 
last | 


District Managers Neail of | 


Dallas, Foster of Austin and 
Rosenfeld of El Paso. Henry 
W. Cook, vice-president, also 
addressed the gathering. 





Carl Faust, director of the | 


Lamar Life, was appointed 
Mississippi chairman of the 
Citizens Reconstruction or- 
ganization to combat hoard- 
ing. 


| 
| 





7. aoe 


Net Results in 1931 


An Increase in Insurance in 
Force equivalent to 20% of 


1931’s paid production— 
An Increase in Assets of 87o— 
An Increase in Surplus of 11%— 


Interest earnings invested 


assets—5.717%. 


on 














THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 
NEW YORK CITY 


50 UNION SQUARE 






































THE MANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street 


NEW YORK CITY 


THOMAS E. LOVEJOY—President 


Founded 1850 











Over Eighty-one Years of Continuous Service 
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HAVE often thought that in a 
changing world there is at least one 
thing that from year to year remains 
the same, at least so far as external 
manifestations are concerned—the 
American college. Such a belief was 
renewed and refreshed because of a re- 
cent return to my Alma Mater for the 
purpose of visiting my “Brothers in the 
Bond” as college Greek letter fratern- 
ity members used to say, still say, and 
probably will continue to say long, long 
after the neophite of today, toothless 
and bald headed, returns in a wheel 
chair to observe how things may be 
going with the chapter. 
« * * 


Y undergraduate brothers in the 

bond had asked me and others to 
come back to observe the initiation of 
some more brothers into the bonds. Of 
those sacred ceremonies, naturally, I 
shall say nothing. ‘Wild horses could 
not tear the words from my lips nor 
sentence of execution at daybreak or 
midnight force me to reveal one of 


those secrets which have been handed | 


down, like the torch among the Athe- 
nians, from one group of supermen to 
another since—oh, well, I forget the 
date, but it was a long time ago. 


* * * 


O I draw there the veil of impene- 
S trable mystery. But I may speak 
of the college, it is a small one, and the 
B.I.Bs aside from their fraternal 
solemnities. 

. . . 

TILL are the ivied walls and storied 
S halls praised in song. Still are the 
athletic records of the past reviewed 
and glory along such lines yet to come 
the subject of great speculation. And 
still, or so it seems to me, the mental 
attitude of my young brothers, and, I 
assume, of the majority of the average 
college undergraduates, closely  re- 
sembles that of that time when I my- 
self was one. 

+. 7 7 

HEY are rather sophisticated. So 

were we. They doubt many of the 
long accepted doctrines and theories. 
So did we. They are, perhaps, a little 
pessimistic regarding humanity in gen- 
eral and the future of the world in par- 
ticular, but rather certain of their 
ability to righten it, to their own ad- 
vantage at least. And so were we. My 
old professor, who concluded prac- 
tically every point he made with “and 
so on indefinitely,” was, I have come 
to believe, a real prophet. 


Fire Insurance 












The back cover page 
of the February number of the Fire- 
mans’ Fund Record, the monthly 
house organ of the Fireman’s Fund 
Group of insurance companies, is de- 
voted to the following statement: 

No policyholder 

nor shareholder 

has suffered 

the loss of one dollar 

due to the failure 

of any Stock corapany 

of recognized standing 

and importance. 

In the face of 

the difficulties that 

have beset almost 

every line of business, 

this record stands 

unique and unassailable. 
This statement of such a fact well 


deserves the prominence given it by 


the editor of this excellent publica- 


tion. 
i * 7 


"Tites dnt bn Sait 


of Colonel H. C. Hare, of Jackson- 
ville, Fla., removed one of the lead- 
ing insurance men of that State. 
Colonel Hare was a nephew of J. 
Montgomery Hare who for many 
years was manager of the Norwich 
Union Fire Insurance Co. The H. 
C. Hare & Co. general agency was 
established at Jacksonville thirty-six 
years ago and for many years has 
represented a number of leading com- 
panies. Until the Southeastern Un- 
derwriters’ Association adopted the 
rule which separated general from 
local agencies Colonel Hare also con- 
ducted a local agency at Jacksonville. 
He sold it following the application 
of the enforcement rule. He was 65 
years of age at the time of his death. 
2.8 


Fire losses in 
Philadelphia for 1931 were $1,199,- 


| 535 less than for the preceding year. 





MAT TERS 


FIRE 


INSURANCE 


The figures, as given by the fire pre- 
vention committee of the Philadelphia 
Chamber of Commerce, were $4,141,- 
500 for last year and $5,341,035 for 
1930. 


* * * 


Miss Ruth Foster Sturm, 


daughter of Ernest Sturm, chairman 
of the Boards of the Continental, 
Fidelity-Phenix and other companies 
of the “America Fore” Group, a 
senior at Vassar College, has been 
elected a member of the honorary so- 
ciety of Phi Beta Kappa. Miss 
Sturm entered Vassar four years ago 
with honor grades following her 
school work in Berkeley Institute and 
Glenwood Road School, Brooklyn. 
During last Summer she studied 
French in Lausanne, Switzerland, 
and German in Berlin University, 
later joining her mother and father 
for a Mediterranean trip, one of the 
many Summer journeys which she 
has had with her parents. 


* = > 
Superintendent of 
Insurance of New York State, 


George S. Van Schaick, will address 
the Albany Field Club at a meeting 
to be held at the De Witt Clinton 
Hotel, Albany, Friday, March 18 
The club has extended an invitation 
to the members of the Suburban 
New York Field Club to attend. 


* *” * 


C. w. Amol, 


local agent at Wellsville, Ohio, was 
recently awarded a silver medal by 
H. H. Chittenden, State agent of the 
Home Insurance Company of New 
York. Mr. Arnold has represented 
the Home for 25 years and is now in 
charge of the agency that was 
founded by his grandfather in 1861. 
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Mid-Year Meeting 


of National Assn. 


To Be Held March 22, 
23, 24 at Cleveland; 


Committees to Report 


The mid-year meeting of 
the National Association of | 
Insurance Agents to be held 
at Cleveland, March 22, 23 
and 24, as has been the cus- 
tom in the past, will be de- 
yoted to committee reports 
and discussions. The execu- | 
tive committee will meet | 
Monday morning March 21 
and the meeting of the Na-| 
tional Council will be held 
the following morning. That 
afternoon there will be a 
meeting of the State associa- 
tions presidents and secre- 
taries. Joint luncheon con- 
ference of the National Coun- 
cillors and State association 
officers will be held at noon 
Tuesday. The first conven- 
tion session will be begun | 
Wednesday morning at 10 | 
o'clock. 

President William B. Cal- | 
houn will deliver the semi- | 
annual report of administra- | 
tion and reports by the fol- 
lowing committees will be 
presented: Interstate Under- 
writers Board, Harry R. 
Manchester, Cleveland, chair- 
man; Automatic cancellation 
for non-payment of premium, 





James L. Case, Norwich, 
Conn., chairman; definition 
committee report, Mr. Man- 


chester, chairman; casualty 
conference committee report; 
report from National Coun- 
cil. A discussion on accident 
frequency will be led by as- 
sistant manager Albert W. 
Whitney of the National Bu- 
reau of Casualty & Surety 
Underwriters. There will be 
a discussion of branch offices 
based on the resolution of the 
New York City Association 
of Local Agents. 

Other subjects of discus- 
sions, c include: Automobile 
rate increase and demerit 
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General Brokers’ Meeting 


The monthly meeting of 
the General Brokers’ Associ- 
ation of the Metropolitan 
District. Inc., of New York, 
will be held at Childs Res- 
taurant, 136 William Street, 
New York City next Wednes- 
day evening. Monroe Flegen- 


heimer, editor of the Gen- 
eral Brokers’ Review, will 
address the members on 


“Some Psychological Aspects 
of the Insurance Brokerage 
Business.” 








classification plan; company 
and State commission reduc- 
tion program, reciprocity in 
business, membership in last | 
year of five year program, | 
managerial! 
functions to the State, and 
agency qualification laws. 

There will be a_ get-to- 
gether dinner at the Mid- 
Day Club at seven o’clock on 
Tuesday evening. 


‘Kentucky Agents Resent 
Veto of Qualification Bill 


Governor Laffoon Says Measure Placed Too Stringent 
Restrictions on Fire Insurance Agents Located in 


Small Communities 


LOUISVILLE, Ky., March 1.—Louisville local fire 
agents are feeling very low as a result of the veto 
by Governor Ruby Laffoon of the Agency Qualifica- 
tion Law on the grounds that it placed too strin- 
gent restrictions on fire insurance agents in small 


communities. The agents 
for twenty years have en- 


deavored to secure en-| 
actment of an _ adequate 
agency qualification law, 


| which would provide exami- | 


nation for new comers, to} 
show their fitness for ap- 
pointment as agents, and} 
prevent naming of persons | 
of bad reputation or char- | 








Says Department of Fire 
Prevention Discredits State 


FRANKForT, Ky., March 1. 
—Members of the depart-| 
ment of fire prevention and | 
rates in the Commonwealth | 
of Kentucky were informed | 
this week by State Auditor | 
Dan Talbott, who is head of 
the insurance department of 
Kentucky, that the depart- 
ment must become a credit to 
the State, else strenuous ac- 
tion would be taken to render 
it so. He said that there had 
been no department of the} 
State that had reflected so | 
much discredit in the past | 
except the Game and Fish | 
Commission. 

He announced that his ob- 
servation is that in the minds 
of the public for many years 
the deputy fire marshal in 
Kentucky has _ discredited 
more administrations than 
any other one department in 
the State, with the possible 
exception of the wardens em- 
ployed by the Fish and Game 











Commission. Both of these 
offices are operated on fees 
paid by the insurance com- 
panies and a license paid by 
the fisher and hunter in Ken- 
tucky. Neither of these 
funds belong to the State, he 
said, but the spending of 
them is under the supervision 
of State officials. 

He said: “I have in no way 
control over the fish and 
game department, but I am 
responsible to the people of 
Kentucky and to the insur- 
ance companies operating in 
Kentucky for the way the 
money is spent that employs 
you men. I have not been 
in office long enough to learn 
who of you is doing your 
duty and those that are not, 
but I expect to see that the 
field men, under the fire pre- 
vention and rates office end 
being a discredit, in the 
minds of the people of Ken- 
tucky, to the entire adminis- 
tration at Frankfort.” 





| by 27 to 6. 








acter. It would also have 
provided for refusal to grant 
new licenses to persons 
guilty of bad practices under 
certain conditions. 

The bill passed the house 
by 90 to 2, and the Senate 
After the Gov- 
ernor’s veto the bill was 
taken back to the House of 
Representatives, in an effort 
to have it passed over his 
veto, but the House refused 
by 37 to 27, to override the 
Governor’s veto. 

Agents openly admit that 
they are sore over the mat- 
ter, and feel that it repre- 
sents high handed _inter- 
ference with their business 
on the part of company in- 
terests. They point out that 
almost without exception the 
companies are foreign to the 
State, whereas the agents 
are residents of the State, 
and should have a say as to 
how they shall conduct their 
own business as agents, with- 
out the companies they rep- 
resent interfering with their 
wishes. 

It was well known that 
State Auditor Dan Talbott, 
in charge of the Department 
of Fire Prevention and 
Rates, and who also has the 
naming of and regulation of 
the Insurance Commissioners 
office, not only favored the 
bill, but had asked the Gov- 
ernor that he sign it, stat- 
ing that it was a good bill, 
a needed bill, and one that 
would aid proper conduct of 
the insurance department 
for protection of the agents 
as well as the assured. 


Fire Insurance 
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LOYALTY GROUP 


TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself; Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon, and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 

History, that Just Judge of Humanity, reads the record and inexorably records the verdict. 

The Verdict is. always has been, and always will be that True Optimism is justified and its results proven; 
that False Optimism cannot last because of its unsound foundation; and that Pessimism cannot prevail, but 
must ever fail because of its inherent untruth and viciousness. 

History records that the world progressed, and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.; History records that the world progressed, and was in every way better and 
more prosperous in the year 1000 than in the year 100 A. D.; History records that the world progressed, and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.; and History will 
continue to record the progress of the world, and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will be in every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘‘Now Faith is the substance of things hoped for, the evidence of things not seen’’. 
Today Faith is as then. Today, as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed, and that individuals 
will suffer misfortunes in the future and more will succumb, cannot be denied, but such misfortunes, however 
hard for the individuals, are after all individual misfortunes and will not, in fact cannot stay the world march 
of progress and prosperity. 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so”’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 

* make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 

NEAL BASSETT, President. 
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THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
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Agencies Reduce 


Vice-Pres. 


Were Dropped 


LOUISVILLE, Ky., March 1. 
—Two of Louisville’s large 
insurance agencies have 
dropped a number of their 
companies during the past 
week. The Liberty Fire In- 
surance Co. (Agency), has 
eliminated eight companies 
from its underwriting group 
and Gaunt & Harris dropped 
the same number. 

Adolph Reutlinger, vice- 
president, the Liberty Fire, 
in discussing the situation, 
said that with too many 
companies it had been impos- 
sible to write business to the 
best advantage and with a 
minimum of expense. He 
said: “We have been aver- 
aging around 2,200 policies 
a month, which could be re- 
duced to around 1,500 or less 
by writing policies in larger 


amounts. When we secured 
business instead of writing 
a $10,000 policy, we gener- 


ally had to write two fives, 


in order to divide up the 
business. We have been 
keeping six policy writers 
busy, and doing far more 
work than necessary, at 
for greater overhead. With 
values declining and _ less 


jumbo business, we felt that | 


we would rather have fewer 
companies, be in position to 
give each of the retained 
worth-while business, than a 
lot of companies and some of 
them dissatisfied. We want 
our business to be valuable 
to the companies in our of- 
fice. With too many compa- 
nies out business’ can’t 
amount to nearly as much to 
many as to a few. By giv- 
ing a few companies worth- 
while business, we become of 
more value to such compa- 
nies. 


Agencies Merge 


The Webb-Branshaw gen- 
eral agency, in San Antonio, 
Tex., has been merged with 
the General Agency Com- 
pany of the same city, the 
latter having previously been 
managed by B. L. Vanston. 
The new firm is known as 
Webb, Branshaw & Vanston, 
and has offices in the West- 
ern National Building. 
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Reutlinger | 


Explains Why Several | 


| representatives of the bor- 
| ough 








New Jersey News and Comment 








In compliance with an 
agreement between the 
Schedule Rating Office and 


administration, Fort 
Lee has now an E classifica- 
tion instead of the previous 
E-1 rating. This change. 
however, applies to private 
dwellings and their contents 


| only. Business risks are still 











rated under the old schedule. 


* * * 


Teaneck’s firemen, 
paid and volunteer, are to un- 
dergo an intensive training 
course in fire fighting. Ex- 
Chief F. A. Murray, New 
Haven, Conn., has been en- 





gaged to give his lecture and 
drill course to all companies. 
The entire course covers a pe- 
riod of about four weeks. In 
addition, Murray will visit 
all schools, superintend fire 
drills and make such sugges- 
tions for changes as may 
seem advisable. He will also 
inspect all public buildings 
and hospitals for fire 
hazards. He has given the 
course in many places 


| throughout New York State 


both | 22d on Long Island. 


* * oa 


Carl B. Bloecher, Ruther- 
ford, president of the Bergen 


| County Association of Insur- 
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ance Agents, has reported on 
the organization’s endeavor 


“to smooth the roughened 
condition of the automobile 
insurance road.” He stresses 
the point that the Bergen 
County Association does not 
favor the increased motor 
vehicle insurance rates pro- 
mulgated Jan. 18 by the Na- 
tional Bureau of Casualty 
and Surety Underwriters, 
but frankly admits that all 
sides of the issue should be 
considered. Solvency of the 
companies must be main- 
tained. His idea of a proper. 
feasible and effective solution 
of the whole matter is to 
secure the cooperation of the 
buying and selling principals, 
together with the aid of civic 
bodies and newspapers, all 
working together in the 
spirit of fair play. 
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PREC oe ee 
International Re-Insurance Corporation 
Balance Sheet—December 31, 1931 


ASSETS 
i ce ae ee teal. Cees ws he ie oe nie sin es teawbs es thdheee too ee $915,394.05 
ee OS cin w wnn/dlé ib b's Hele whine wales senwmeas 1,950,884.06 
Accounts Receivable (including salvage and amounts due from re-insurers) 377,594.47 
gp ag ele Em a ec Sea ee 80,681.62 


Securities (valued on basis adopted by the National Convention of Insur- 
ance Commissioners) : 





United States Government bonds..................... $1,009,000.00 
Ne I II PIII, ono ec ccc ccccccccctccscces 295,423.28 
GUD GUND GE WII. ok cece ccc cccccccccs 6,240,423.14 
I sla a Sali ic cw Sean's aah ane hs Sesh cous keeues 7,544,846.42 
Loans: 
ee is Shab ec kecessbes sees 248,756.80 
Secured by real estate mortgages..................... 934,200.00 
CCU CET Iwo tigenaaceinas ace es ottanhetescatane 1,182,956.80 
Cash Surrender Value of Life Insurance Policies........................ 3,093.87 
Equity in Home Office Building (represented by an undivided one-fourth 
interest in land and building of the book value of $599,234.75, less 
company’s portion of encumbrances, $346,273.28)................ 252,961.47 
Mos 50s coci'de cent 60ectecnns ccspERET ees vesccicaeed $12,308,412.76 
LIABILITIES 
Note payable to Farmers & Merchants National Bank (secured)......... $250,000.00 
Accrued Commissions, Taxes and other liabilities....................... 640,693.65 
i es. ks ing.c vase OME ake bceebboMinecscedcneue 75,000.00 
Reserves* 
Se ee $2,992,138.61 
n,n oneness dN GE eee heeceneceees 4,063,376.08 
i. . Pe 6 avesesceccavoeseseasdévuben aus 7,055,514.69 
Capital Stock and Surplus: 
Capital stock—authorized 300,000 shares of $10.00 each; 








so be cd esc ractssceneces $1,500,000.00 
SE 8 Sr 2,787 ,204.42 
See GID ONOs GRE BUIIMB, 0.5 wc cece ccceccccccsacncs 4,287,204.42 
EES neWald ddan bavcuendae Ges ceeds pvacactiees s¢s-cdedneGed $12,308,412.76 
CERTIFICATE 


International Re-Insurance Corporation: 

We have examined your accounts as of December 31, 1931; we have verified the loans 
and collateral held thereunder, the possession of the securities owned, and have confirmed 
the cash balances by certification of the depositaries. The loss reserve appears to be con- 
servatively stated and, on the basis of the valuation of the securities as indicated, in our 
opinion the above balance sheet sets forth your financial condition at December 31, 1931. 

HASKINS & SELLS 

Los Angeles, 

February 13, 1932. 


International Re-Insurance Corporation 
CARL M. HANSEN, President 


HOME OFFICES 


84 William Street, Pacific Finance Building, 76 King William Street, 
New York, N. Y. Los Angeles, California London, England 
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Gantert President of 
F. & G. Fire Corp. 





R. Howard Bland Now Chair- 
man of Board 





BALTIMORE, Feb. 29.— At 
the regular monthly meet- 
ing of the corporation Frank 
A. Gantert, who has been 
yice-president and _ general 
manager of the Fidelity and 
Guaranty Fire Corporation, 
was elected president suc- 
ceeding R. Howard Bland, 
who was appointed chairman 
of the board. 

Mr. Gantert, who is widely 
known in the insurance field, 
was formerly with the New 
York State department of 
British American and West- 
ern Assurance Companies in 
New York City, later becom- 
ing special agent and in- 
spector for these companies 
in Indiana, Kentucky and 
part of Tennessee. In 1913 
he was named as State agent 
for the North British and 
Mercantile Company in In- 
diana and in 1920 was ap- 
pointed assistant general 
agent in the Central depart- 
ment. Following this he was 
made general agent in that 
department and from there 
came to Baltimore in 1929 
to assume the management 
of the Fidelity and Guaranty 
Fire Corporation. E. W. 
Levering, Jr., vice-president, 
was elected chairman for the | 
finance committee. 

Mr. Bland, who is chair- 
man of the board of directors 
of the United States Fidelity 
and Guaranty, has served as 
president of the Fidelity and 
Guaranty Fire Corporation 
since its organization. Mr. 
Gantert, in assuming the 
presidency of the F & G, an- 
nounced that he would pur- 
sue the same constructive 
policy that has marked the 
three years of the company’s 
operation. 


E. T. Cairns Heads 
Factory Association 





First President of San Fran- 
cisco Organization 





SaN FRANCISCO, March 1. 
—E. T. Cairns, vice-presi- 
dent of the Fireman’s Fund 
Companies, was elected the 
first president of the Pacific 





‘actory Insurance Associa- 
tion which was formally | 


launched Tuesday, following | 
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the favorable report of a 
committee of managers and 
general agents who have 


been working on the proposal | 


for many months. Thos. H. 


urer. Clifford Conly, of the | $28,044,933. 


Insurance Co. of North 
America 
140th annual 


The state- 


Anderson and Edwin Parrish | sm fas oy poe rs ype 
were elected vice-presidents | jee 31, 1931, shows assets of 
with A. T. Bailey, secretary, | $74,992,661, with a surplus 
and Joy Lichtenstein, treas-| over capital and liabilities of 


The company’s 


Greater American and Phoe-| cach capital is $12,000,000, 


nix of Hartford, who was 
chairman of the organization 
committee, is elected chair- 
man of the executive com- 
mittee with the following 
members: x. F. 
Aetna; McClure Kelly, In- 
surance Company of North 
America; A. M. Brown, John 
C. Dornin, Springfield; C. E. 
Allan, Northern Assurance, 
and R. H. Griffith, Glens 
Falls. 





At a meeting of the board 
of directors of the Home 
Fire & Marine Insurance 


| which makes the surplus to 
| policyholders 


$40,044,933.11, 
which is the largest of all 


| property insurance companies 


Mills, | 


Market prices 
31, 1931, were 
the valuation 


in America. 
as of Dec. 
used. Had 


| method authorized by the Na- 


tional Convention of Insur- 


| ance Commissioners been fol- 


lowed the security values 


| would have increased in the 
|sum of $15,242,279, making 


Company, held last week at | 4 re 
| business conditions prevailing 


San Francisco, the usual 
quarterly dividend of 5 per 
cent on the capital stock of 
the company was declared. 


the surplus to policyholders 
$55,287,212.11 and _s assets 
$90,234,940.75. Notwith- 
standing a decrease in pre- 
mium income due to general 


throughout the year of 1931, 
the company showed total 
profits of $5,625,029. 
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O. L. Brooks Manager 
of S.-W. Department 





President Bassett Announces 
Successor of C. P. Collins 





Neal Bassett, head of the 
Loyalty Group, has an- 
nounced the transfer of 
Second Vice-President Olin 
L. Brooks from the head 
office of the Firemen’s Insur- 
ance Company at Newark to 
the Dallas office where he 
will take charge of the 
South-Western department, 
succeeding Secretary Carr P. 
Collins, resigned. President 
Bassett also stated that Mr. 
Collins had for some time 
wished to retire from the 
management of the South- 
Western department because 
of increased demands made 
upon his time by his private 
affairs and that it was reluc- 
tantly accepted. Mr. Collins 
has not severed his connec- 
tion with the Loyalty Group 
but will continue to serve in 
an advisory capacity. 








Investment Counsel for Insurance Companies 


The providing of profes- | 


sional investment counsel 
service to insurance com- 
panies, banks, other institu- 
tions and individuals is the 
purpose of the firm of Brun- 


dage, Woodward, Story & 
Rose, of 90 Broad Street, 
New York City. All of the 


four partners—Charles E. 
Brundage, Dwight C. Rose, 
Bradford F. Story and Rob- 
ert S. Woodward—have had 


wide experience in secur- 
ity research and _invest- 
ment advisory work. Fees 


received for its advisory 
work will be the firm’s only 
source of income, since it will 
not engage in security trans- 
actions of any nature nor 


will it have any affiliations | 
with any banking or under- | 
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writing groups. Neither the 
firm nor any one of its part- 
ners will form any relation- 
ship with any industrial or 
banking group. It will not 
advise clients on any mar- 
ginal or speculative commit- 
ments of any sort nor will it 
make any pretense of supply- 
ing what is customarily 
spoken of, in a speculative 
sense, as market advice. It 
is the expressed purpose of 
the new firm to offer conser- 
vative and constructive in- 
vestment advice with respect 
to the management of invest- 
ment funds. 


Fire Insurance 















































" Bémbere Life Lceilitiiinn 
Company of Nebraska 


FINANCIAL STATEMENT OF JANUARY IST, 1932 


ASSETS 
First Mortgage Farm Loans... .......--s+seeseeeeeeees - $27,453,302.52 
in Office CE 454,834.57 
Cash los 2 Company Policies... .......sesseceeeeeweeees 9, 229,968.00 
Bonds (Market Value Dee. a T9ai) wecceeseucccecceescoecce 1,641, 582.64 
Real Estate (Including Home Office) .........0--e0sseeeeeere 1,473,421 .50 
Imterest ACCTUCK 2 once cece cece eee e rete nent tener eneeeeneee 482,059.04 
Deferred and Unreported Premiums. ........--+-0--sseeeeeee 544,916.16 
Due from Reinsurance ..... «6... - ccc cceeeeeceeeecenerennee 203.15 
Furniture and Fixtures Account. ........0-escseeeeeeeneeeees None 
Collateral Loans .....cccccccccccescccseeeecceseecceeeeenees None 
oe WORE oc ccccccccccccccccccecccccescoscesscesceees None 
gb aabddecseScceeedoceresenecc cocueseeessevcccoocccce None 
Other” ABBE cccccccccssecccccessccccssecvcececeseseseseees None 
Assets, December 31, 1931... ......cceeecceenennwnes $41, 280,287.58 
LIABILITIES 
Reserve (Full Net Level Premium)...........-0es0seeeeenes $28, 468,344.44 
Death Claims, Proofs Not In..........«seeseeeee pccsnnde cose 443. 
Premiums Paid in Advance. Sucbedeccaguesassaneseeseees 15,875.97 
Interest Paid im Advance... .......-.cccccccccencccecceeeese 244,739.40 
Agents’ Credit Balances .... 1... ccsccccccceccccsssccceceses 9,033.71 
BUEENOD DOOTEE cnccccccccccsccccccescccccecccccccccceccs 5,182.61 
Div ~~ and Installments left with Company and Interest 
CERSSSSCOSSOCEceKeccccoeccensecsescescovccceeocce 144,340.26 
Reserve 2 MP TMD ccccccccccegccccccceccsececcocccceccoeces 000. 
Reserve for Salaries, Medical Fees, etc... .......--seeeeseee 43,335.21 
CE ME. acaceacesasannesetesnescascoooscesccecoesosee ,000.00 
Surplus (Apportioned and Unapportioned).............++..+- 11,563,992.98 
TE eo cnwasdvcsvcescocscnceccccncesesecocesececoes $41,280, 287.58 
RECORD OF NINETEEN HUNDRED THIRTY-ONE 
UGE TAGES ccicccccccccccccccccccctccccoeccssccvccese $ 4,047,263.03 
DE MED ocegbedceoeseneseetescconncecucecencesesess 2,025,882.39 
it tens sedhhedeekesoees deccccecectoocesscecess 6, 193,072.96 
PD PO CE DONOR cccccccoceccccesoceccecccecese 13,364,917.79 
PUD GUE cedecoccececenseccececcecesscceuccecces 666,363.17 
Cash Payments to = Ho Policyholders......cccsccesccccsees 2,430,047.65 
Total Paid Policyholders ....... 2.6.06 ccccccccewcscccecence 3,096, 410.82 
Income Exceeding Disbussanenss peancesacsvecceceseusnceegncs 1,697,057.04 
Total paid Poli ders since date of organization one. ped 
Insurance in foree December 31, 1931, $146,039,726. 
Percentage of Death tha Paid to Mean Insurance ............... 0.456 
Percentage of Lapse and Surrender to Mean Insurance................ 6 98 
anit Ry - ¢. Actual to Expected Mortality, December 31, 
Se Oe EY Os WE aahasadhcedcadscccencdcescusssececees 39.23 


WE LEAD THE wens IN OUR HOME STATE IN OLD LINE 
INSURANCE IN FORCE 


HOME OFFICE: LINCOLN, NEBRASKA 








General Agent 
Contracts 


Available for 
General Insurance Firms 


in 
Ohio, Michigan and Indiana 


Write for Information 


Philadelphia Life Insurance 
Company 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 














For A Quick Comparison 
Place Things Side By Side 


The life agent is daily called upon to make 
comparison of his rates, dividends, net costs, 
etc., with those of other companies. He can 
do this quickly, accurately and convincingly 
by using the 


LIFE AGENTS BRIEF 


It gives immediate answers to every question on 
premium rates, net costs, surrender values, special 
policies, etc. 

Gives to the agent a knowledge of necessary data 
on other insurance companies. 


Supplies the information essential to substanti- 
ate any sales argument. 


Enables the salesman, by its careful arrangement 
of subjects, to confine his prospect’s attention to 
the one topic under discussion. 


IS the ideal reference book for every ambitious 
and progressive agent. 


Acts as a certification of material presented. 


This rate book is designed for the agent’s most 
convenient use and presents comparison of rates of 
all companies at various ages side by side in one 
section; dividends in another section; surrender 
values and all other data which the agent may be 
called upon to use in individual sections, so that 
his company’s figures and those of other com- 
panies may be compared at a glance. 


That the Brier is meeting with favor in the field 
is evidenced by the increased demand for it each 
year. If you are not now using the Brier, order a 
copy of the 1932 edition. Issued from an un- 


biased source, recognized as an authority on mat- 
ters insurancewise, this ratebook is accurate and 


dependable. It will help you increase your 1932 
production. 


The 1932 edition 
will be ready soon 


Price per copy, $2.00 
Special Company Club Rates to All Agents 


THE SPECTATOR COMPANY _ 
243 West 39th St., New York 


Please send me as soon as published, on approval, 

copies of the LIFE AGENTS BRIEF, 1932 edi- 

tion, and bill me at my company club rate. I may return 
the books, without obligation, if not satisfied. 


Name 


Address 


My company is 
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ACCIDE@r— BON Di Nie — AAISCELLANEOUS 


International “Re-” 
Reports for 1931 


Assets Increased During 
Year; Report Shows 
Company in Good Con- 


dition 





statement of 
Reinsur- 
Los An- 


The annual 
the International 
ance Corporation, 
geles, 
by President Carl M. Han- 
sen, shows highly gratifying | 
results for 1931. Assets were 
increased from $9,179,012 to 
$12,308,413 as of Dec. 31, 
1931. In detail these were 
as follows: Cash in banks 
and on hand, $915,394; cash 
value of life Insurance pol- 
icles, $3,094; premiums in 
course of collection, $1,950,- 
884; accrued interest receiv- 
able, $80,682; accounts re- 
ceivable, including salvage 
and amounts due from re- 
insurers, $377,594; securities 
which are in high grade 
bonds and corporate stocks 
valued on the basis adopted 
by the National Convention 
of Insurance Commissioners 
totalling $7,544,846. The 
stocks and bonds are detailed 


as follows: United States 
Government bonds, $1,009,- 
000; State and municipal 
bonds, $295,423; corporate 


stocks and bonds, $6,240,423. 
Other assets are loans se- 
cured by collateral, $248,- 
757; loans secured by real 
estate mortgages, $934,200; 
equity in home office build- 
ing, $252,961. 

Of the authorized 300,000 
Shares of capital stock at 
$10 each, 150,000 shares are 
outstanding making the paid 
up capital $1,500,000. The 
surplus is $2,787,204. The 
company’s reserves for losses 
are set at $4,063,376. The 
company’s statement shows 
excellent management and a 
sound conservative policy 
during a period of great 
stress. 

The International Reinsur- 
ance Corporation was incor- 
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Cal., just announced | 





Reports 1931 Results 





Carl Hansen 


| porated early in 1928 and | 


began business in June of | 
that year. 

incorporated 
State. It writes reinsurance 
on all general casualty lines 


(Contianed on page 39) 








It was recently | 
in New York | 





\Governor’s Committee Urges 


Broader Compensation Act 





Want All Occupational Diseases Compensated Under 
New Interpretation; Suggest New Definition of 
Total Disability After Year’s Study of Problems 





Recommending that the Workmen’s Compensa- 


diseases, 


‘tion Act be amended to include all occupational 
Governor Roosevelt’s Committee on Hos- 
| pital and Medical Problems in Compensation In- 


/surance has filed its preliminary report. 


The committee also recom- 
mends a new definition of to- 
tal disability, urging that it 
be interpreted to mean 
“that a man is unable to re- 
turn to the work in which he} 


| was engaged at the time he] 
| hospital problems connected 











PLA TE GLASS BUREAU 
WANTED 1N CHICAGO 


CHICAGO March 1.—With| 
union | 
glaziers against the casualty | 


the strike of the 


insurance companies  can- 
celled as suddenly as it was 
started the casualty insur- | 
ance men of Chicago now} 


are turning their attention | 
to the need for the forma-| 


tion of an adequate super- 
visory bureau for plate glass 
insurance. 

This bureau was proposed | 
at the general meeting on 


plate glass which was held| 
about two weeks ago but! 
nothing was done on it be-| 
unexpected | 


cause of the 
strike on the part of the 
union glaziers. 


This strike will long live| 
in the memories of the cm | 


ualty insurance men as ex-| 


cellent material for comedy | 


and good humor. The rea-| 


sons being that the casualty | 


insurance companies were 
named as the victims of the 
strike but it soon developed 
that the glaziers were strik- 
ing against themselves be- 
cause the companies had the 
right to pay their claims in 
cash. 

The bureau it is hoped by 








Ives and Don Carlos to 
Speak at H. & A. Meeting 


Henry Swift Ives, spe- 
cial counsel, the Associa- 
tion of Casualty and 
Surety Executives and 
Harlan S. Don Carlos, 
associate chief adjuster, 
the Travelers, and presi- 
dent of the International 
Claim Association have 
been engaged to speak at 
the 3lst annual meeting 
of the Health and Acci- 
dent Underwriters Con- 
ference at the Edgewater 
Beach Hotel, Chicago in 
June. The announcement 
was made by Harold R. 
Gordon, executive secre- 
tary of the conference, 
who further stated that 
the meetings will be held 
June 7, 8, 9. 











many will supervise not only 
premium rates but commis- 
sions as well and that it will 
give the plate glass under- 
writers the machinery for 
promptly meeting such emer- 
gencies as that “comic 
opera” strike of last week. 


| was 


| with 





injured, and that he 
should be compensated until 
he can resume that work.” 
The governor’s committee 
headed by Howard S. Cull- 
man has just completed a 
year’s study of medical and 


compensation  insur- 
}ance. It held several public 
hearings in New York City 
and Albany during the past 
year. 

The report urges that a 
bill on occupational diseases 
introduced in the New Yrok 
State Senate by Senator 
Mastick be passed, saying, 
“The premise that the work- 
er incapacitated by an oc- 
cupational disease is just as 
much in need of medical care 
and cash compensation as 
the man disabled by accident 
is also accepted in New York 
State in the case of 27 
diseases.” 

Calling attention to cer- 
tain baffling and highly spe- 
cialized medical problems in 
compensation insurance, the 
committee stated that these 
problems could be solved best 
by a group of unbiased ex- 
perts, and therefore recom- 
mended a supreme court of 
review on medical questions 
composed of 75 competent 
medical experts. 

Governor Roosevelt con- 
gratulated the committee on 
its work, and announced that 
he concurred in its findings. 
He declared that he would 
transfer the report to the 
legislature and “trust that 

(Continued on page 41) 


Casualty, Surety, Etc. 











NOW READY 


SECOND EDITION—Revised and Enlarged 


A System and Accounting 
for a Life Insurance 
Company 


By }. Charles Seitz, A. B., F. A. 1. A. 
CONSULTING ACTUARY 


HIS book gives a mass of details in con- 
cise manner—both by means of forms and 


by descriptions and explanations. Each 
subject treated is complete in itself, and there is 
avoided the annoying feature of many books of 
practical instruction, which continually break the 
thread of thought by referring the reader to other 
pages. The subjects are grouped under seven 
divisions : 


General Department Policy Department 
Agency Department Accounting Department 
Medical Department Renewal Department 


APPENDIX 


Unification Is the Secret of Success 


A Fundamental Element of this Book 


The system is exceedingly well Adapted to Ex- 
pansion as the Company grows—an Essential 
Feature of any system. 


The hints and suggestions of the book will 
SAVE TIME, LABOR and MONEY. The 
book is a consulting expert always at your com- 
mand for the one initial fee. 

Mr. Seitz is well known as an able and prac- 
tical man in connection with the mathematics and 
accounting of life insurance, and the book here 
described, of which he is author, is a practical 
guide enabling a life insurance company to lay 
out a complete and economical system of keeping 
its accounts and records. Companies having good 
systems in operation may also profit by the use 
of this book, for it is probable that ideas can be 
gleaned from it which would save a company 
yearly many times the cost of the book. 


PRICE, per copy $35 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 
243 West 39th Street, NEW YORK, N. Y. 


CHICAGO BOSTON LOS ANGELES NEW ORLEANS 














AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


Old Line Legal Reserve 
Established 1699 


HERBERT M. WOOLLEN, President 











Guaranteed 
Benefits 


Guaranteed 
Low Cost 











weybely, necks ane area 
every ne ep 
tion afforded by United Life 
Fores which contain ALL 
ONE CONTRACT: 


LIFE 








NON - CANCHLLABLE, 
NON-PRORATABLD WHEE- 
LY ACCIDENT INDEMNITY. 


WAIVER OF PREMIUMS 
FOR TOTAL AND PERMA- 
NENT DISABILITY. 


In addition to attractive 
policy contracts in the form 
of ordinary life, limited pay 
ment life, endowments, month- 
ly income, educational endow- 
ments, and juvenile insurance 
he offers 


THE INCOME INDEMNITY 
CONTRACT — THN NEVER 
FAILING SUBSTITUTE FOR 
THE SALARY CHBECK. 


His advice to 
agents is this: Get in touch 
immediately with 





United Life and Accident Insurance 


Company 


Home Office: United Life Building 
CONCORD, NEW HAMPSHIRE 
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| No Depression for This Man 
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OT so long ago a London couple 
parked their car, rolled up its 
windows, locked it, and leaving their 
full-grown airdale dog inside as a fur- 
ther guard, departed about their busi- 
ness. Left lone in this exciting atmos- 
phere, Spike (all airdalé dogs are called 
Spike), began to play a little game 
named “look - at - me - and-I’ll-bark-at- 
you.” It’s a sport which all dogs fol- 
low, but one in which airdales excel. 
In the hubbub of London traffic, the 
game achieved a furious pace, and 
Spike was almost beyond control when 
along happened Mr. Fardon. Some- 
thing about Mr. Fardon unleashed the 
last jot of Spike’s energy, and he leaped 
in the direction of his prey. The lunge 
shattered the glass window of the car 
a bit and a splinter flew into Mr. Far- 
don’s eye. 
+ ~ 7 

UR plot moves swiftly, but there is 
0 no evidence to prove that Mr. Far- 
don attempted to solve the difficulty 
with Spike on the spot. Instead, the 
injured hurried for medical attention, 
and he must have received it, for he 
lost his eye, and now wears a glass 
one. Vastly annoyed by this unusual 








accident, as who wouldn’t be, Mr. Far- | 


don brought suit against Spike’s own- 
ers charging them with some sort of 
negligence. 
him £2,000 for his hurt, but on appeal 
the judgment was reversed. The score 
was thus tied at nothing all. This time 
Mr. Fardon appealed to the House of 
Lords. While the justices of the House 
of Lords concurred in rendering their 


deep sympathy to Mr. Fardon in his | 


tragic accident, they were forced to up- 
hold Spike’s right to bounce around in 
the back seat of a sedan willy nilly. 
Thanks to The Policyholder’s law 
journal supplement, I am able to give 
their explanation of such conduct. 
Lord Dunedin is quoted as saying: 


. * * 


66 OGS get bored just as human 

beings do, and the bark of a 
dog is his ordinary expletive. Besides 
that, the dog might wish to go out for 
purposes of his own, and if he were a 
well-bred dog he would indicate his 
desire by barking. Or he may have 
been irritated by some passer-by who 
in some way spoke to him and, as the 
dog considered, insulted him. Given 
that a dog kept for some time in a 
motor car may bark and jump about, 
would any person expect that in jump- 
ing he would break a small piece of the 
Window glass, and cause it to be in- 
jected into Mr. Fardon’s eye?” 
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IN CASUALTY INSURANCE 


Wile going about 


his usual duties in San _ Antonio, 
Tex., not long ago the attention of 
one of THE SPECTATOR’s representa- 
tives was electrified by the sight of a 
wrecked Lincoln automobile. Inves- 
tigation of this common phenomenon 
disclosed the following sign, painted 
in glaring white letters: 
ARE YOU INSURED? 
NEWTON W. JACKSON 
WESTERN NAT'L 


CO. 
BLDG. Cr. 5453 
This siren call lured our informant 
to seek further information. The 
Lincoln, he discovered, had been in 
a collision and was regarded as a to- 
tal loss by the adjusters. The insur- 
ance company paid $3,015 under the 
policy covering the automobile. 
Sensing the advertising value in the 
wreck, Mr. Jackson bought it from 
the insurance company, had the car 
“put on its feet,” reconditioned, and 
set in running order. The door was 
strung on wire, and the top propped 
up by small timbers. -The sign was 
painted, and now Mr. Jackson drives 


the wreck about the street while so- 
liciting. He says that it has attracted 
the attention of hundreds of people. 
Strangers, often greet him with some 
such exclamation as “Oh, yes, you 
are the young man who was in the 
wreck,” and he has to explain that he 
was not in the wreck but is in the in- 
surance business. 


+ * = 


A Kentucky state 


senator has hit a new high in wild 
haymakers at the insurance business. 
He proposes that surety companies 
be taxed ten per cent of their gross 
premiums with a minimum tax of 
$10,000 on any fidelity, guaranty or 
surety company operating in the 
state. It is hardly likely that the law 
will pass since it would be contested 
as unconstitutional and confiscatory. 
An amusing clause in the bill exempts 
Kentucky owned companies from the 
tax. There are no such companies 
owned in Kentucky, so the senator 
must have had his constituents at 
heart. 


ARE YOU (NSURED ? rom 
MINTON W. JACKSON Co. | 


Cr. 54583 


Ra 
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SESSESSSESSESESSSESEEES 
Wisdom Gleaned from the A ges 


A wo 


Back in 100 A. D. Epictetus said: “No 
great thing is created suddenly any 
more than a bunch of grapes or a fig.” 


B 

B 

£ 

Today, Southland Life Says: ‘‘No great £ 
life insurance company is built within 

a day. Solid strength is preferable to p. 

mushroom growth.” $B. 

£ 

B 

£ 

£ 

$ 


with a company adhering to this principle, 
write Clarence E. Linz, First Vice President. 


Southland Life Insurance Company 


Harry L. Seay, Pres. Dallas, Texas 


S 
8 
S 
p E you are interested in an agency inc | 
2 
p 
rp 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


OFFERS YOU 


Policies for all ages 1 to 70. 

Children’s Policies with Beneficiary Insurance. 

Both Participating and Non-Participating. 

Disability and Double Indemnity. 

Surgical and Dismemberment Benefits. 

Non-Medical. Standard and Non-Standard. 

Sales Planning—Circularization Department. 
Perseverance and Producer’s Clubs. 

| Special Monthly Premium Plan. 


NEW FAMILY INCOME PROTECTION POLICY 
Now, over $100,000,000 insurance in force 
Write direct to Home Office 


ST. LOUIS 


-—— a 


SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 

































NATIONAL 
LIFE AND 
ACCIDENT 





















INSURANCE 
COMPANY 


SHIELOS Total claims paid 32 years ending 
a4 December 31, 1931, $84,293,715.46 












C. A. CRAIG, Chairman of the Board WwW. R. WILLS, President 


THE NATIONAL 


LIFE & ACCIDENT INSURANCE CO. 
Home Office, National Building 
NASHVILLE . . ° Ps 















PRESENTING 


A NEW 


RETIREMENT INCOME BOND 


Deferred Monthly Income 
Cash Values 
Death Benefits 
Surplus 


Participation in 


Privilege of Conversion to 
Income at Earlier Age 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 





** MODERN LIFE INSURANCE SINCE 1845 ++ 

















SE 












In our Home Office Agency in Rhode Island every 
man is on salary and works directly for the Com- 
pany. The definite income which this plan makes 
possible is appreciated by our agents. The agent 
is an integral part of the Home Office organiza- 
tion and has an opportunity to increase his income 


by commissions on excess business. If interested, 
write to— 
Puritan Life Insurance Company 





Providence Rhode Island 








Reinsurance 


We offer companies writing per- 
sonal health and accident substantial 
reinsurance facilities for excess lia- 
bility on principal sum and monthly 
and weekly indemnity. 


Write to, J. E. Sheridan, Reinsur- 
ance Underwriter. 


INTER-OCEAN CASUALTY ComPANY 


HOME OFFICE 
CINCINNATI, OHIO 

















THE SPECTATOR 
March 3, 1932 






— 
— 


=— 


2 


\ 


ERPRTESSrTTTPRP PLETE 


se 


SESESEZ 


Res “SFFEGE 


ee rer erericgce 


2-26 


acaccaacaqcas 
ee. 


ges: 




































EarLy RETURNS OF CASUALTY COMPANIES 


The following figures from the statements of casualty, surety and miscellaneous insurance companies, covering the year 1931, have been 
compiled from returns made direct to THz SPECTATOR 











































































Total Losses Losses _ | Dividends’ 
Admitted Net Net Net Paid Paid Paid to 
Assets Surplus | Premiums | Premiums Total (Ine. Adj. | (Ine. Adj. | Stock- 
NAME AND LOCATION Capital Jan. 1, Jan. 1, Written | Written Income | Expenses) penses) | holders 
Stock 1932 1932 1931 1930 1931 1931 1930 1931 
3 7 $ § $ i $ $ $ 
Allied Mut. Auto Assn., DesMoines, Ia. : 124, 641 79,928 274,080 230, 222 276,881 118,404 48,913]........ 
Amer. Fidelity Co., Montpelier, Vt.. 200,000 424, 155 45,770 227,377 251,098 710,477 141,598 117,834 15,000 
Antoist Mut. Ins. Co., Chicago, Ill..... = 63, 292,754 321, 263 382,271 370, 113 230,878 222,411)... een - 
Boston Casualty Co., Boston, Mass... 100,000 130,328 12,036 119, 249 136, 722 125, 557 51,333 i a 
(jas. Reciprocal Exch., Kan.City, Mo. |........ 1,268,770} 561,110) 1,032,600) 1,080,186) 1,075,961 605,697) 556,754).. 
Columbia Casualty Co., New York C. | 1,000,000} 6,670,701 479,577) 3,775,837) 4,641,576) 5,255,648] 2,936,563] 3,102,687]...... 
Constitution Indem. Co., Phila., Pa. 1,000,000} 5,087,810 751,893) 3,264,789] 2,035,846] 4,207,804| 1,877,796) 1,915,271 
Emplo Casualty Co., Dallas, Tex.. 300,000) 1, 186,998 200,477 686,416 984 , 329 788,491 510, 270; 709 , 020 
inp. Reins. Corp., Kans. City, Mo,..| 1,500,000] 9;243,061| 1,969,932] 5,299,708] 3,471.352| 5, 638,278 
Excess Ins. Co. of Am., N. Y. ap 750,000} 4,536,393 , 000} 2,296,998) 1,579,421) 2,575,304 
Farm. Au. Inter-Ins. Ex., Los Angeles a ee 931,594 159, 130] 1,349,549] 1,278,744) 839,660 
Farm. Un. Mut. Hail In.Co.,Salina, K. |.......... 54,409 795 28,046 54,059 31,990 
Firemans Fund Ind. Co., 8. Fran., Cal..| 1,000,000} 4,660,275] 2,108,975] 1,866,077 127,498} 2,029,783 
Fraternal Prot. Ins. Co., Boston, Mass. 100, 000 603 , 259 , 687 587, 605 581,583 613,736 8 
Gen'l Ace. F.&L. Assur.of Perth, Phila. 550, 000/25, 248, 262) 3,802,522)16, 251, 805/17, 573, 532)18, 075, 373}11, 407, 362) 
Hawkeye Cas. Co., Des Moines, Ia... . . 200 , 000 622, 458 , 500 364, 850 331,020 396,444 218, 254 
Home Plate Glass Ins. Co., Wash., D.C. 30,000 90, 488 54,937 9,461 9,336 14,527 
Hoosier Cas. Co., Indianapolis, Ind... . 150,000} 588,166 128,117| 525,437 557,961 
Iinois Cas. Co., Springs , Ii. ; 200,000} 569,590 63,645} 450,208} 400,756) 483,964 
Ilinois Mut. Cas. Co., Peoria, Ill... , 95,171 62, 683 177, 535 196, 889 181,257; 75,668;  89,027]......... 
Inter-Insurers Ex., Kans. City, Mo.... 217,222 179,578 34,399 41,753 43, 135 
Intern’! Trav. Assur. Co., Da’ Tex... 100,000} 226,391 25,635} 232,048; 260,156) 281,432 
lowa Mut. Tornado Ins. Ass , DesMnes 1,674,750} 1,663,637 815,096 384, 820 871,438} 288,759} 237,637]......... 
Iroquois Au, Ins. Und., Danville, Lil. . 201,790 41,901 343,751 288,074 369,637; 164,098) 142,521)......... 
Jamestown Mut. Ins. Co., Jamestown. 777,144] 252,382} 450,147) 454,980) 501,392 
Keystone Auto Club Cas. Co., Phila. 300,000} 2,764,386 227,432] 2,192,373) 2,120,247) 2,312,349 
Loyds, New York, N. , SAR : 733,299 469, 376 64,872 50, 335 206,451} 26,040)  43,556)......... 
Prot. Ins. Co., Boston, Mass. 200,000] 1,357,672] 254,576)d2,015, 064/d1, 214,414) 2,090,528/d1,028,818} d632,847)......... 
Madison Co.Mut.Au., Edwardsville, Ill 142, 78,197 122,574 141,439 132, 367 
Mfrs. & Wholesirs. Ind. Ex., Denver, C. 249, 786 165, 803 176, 224 174, 605 188, 368 ‘ 
Med. Prot. Co. of Ft. Wayne, Chicago. . 300,000} 3,365,356 898,734) 1,295,182) 1,382,122) 1,451,930 > 
Missouri Ins. Co., St. Louis, Mo..... 200,000 846, 430 400, 183 22,893 26,226] 1,149, 156 489, 992 546,310 > 
Mut. Au. In. Co.of Herman, Plymouth 41,649 17, 106 28, 782 31,092 28, 200 14, 638 F Taare + 
Nat. Grnge.Mut.Liab. Co., Keene.N.H.}| 200,000 429, 733 71,113 191,370 154, 363 216,177 109, 698 89,713} h14,000 
New Century Cas. Co., Chicago, Ill. 200 , 000 455, 223 122, 196, 282 168, 343 217,282 106, 187: 129,334 10,000 
No, Am. Acc. Ins. Co., Chicago, Ill. 400,000} 2,503,329 358,616) 3,026,375) 3,243,791) 3,160,449} 1,303,908) 1,318,950 56,000 
N. Am. L. & Cas. Co., Minneapolis .. 142, 982 461,380 26,575 52,968 70, 600 151,269 28, x 727 
Northw'n Nat. Cas. Co.,Milwauxce 200 , 000 729,762 272,579 311,865 71, 263 335, 882 65, 756 1 at RR 
Old Line Au. Ins., Indianapolis, Ind. 51,080 y 49, 443 51, 609 49, 929) 19,547 ©, GOs oc cence 
Old Line Ins. Co., Lincoln, Neb.. ... 200,000} 4,901,226 219, 139 7,777 8,993) 1,458, 955 2,469 BLEU Ss acces 
Pan Am, Life Ins. Co., N. Orleans, La.| 1,000,000/*28,562,520| 1,255,048 73,843 99, 534 93,274 46,093 52,130 
Penn Genl. Cas. Co., Philadelphia, Pa. 500,000} 1, 408,558 277, 136 526,091 284, 007 610,599 , 892) oe eee 
Peoples Ind. In. Co., Jacksonville, Fla. 75,000 123, 298 31,255)... : i SS eS “See 
Prod. Ins. Co. of Am., Newark, N.J.../..........J......-0- . 1,692,272] 1,417,392] 1,604,406) 1,124, 144 900,314]......... 
Reciprocal Exch., Kan. City, Mo.. | , 1,674,409] 1,115, 698 688, 762). . 770,839 ft RAR 
Reliable L.&A. Ins. Co., St. is, Mo.. 78 , 862 533 , 893 , 893 868 , 238 049, 265 915, 056) 420,795 457,576 7,500 
R.L Mut. Liab. In. Co., Providence 137, 809 92, 297 60,565 57,540 167,493 14, 228 . =? 
Seaboard Surety Co., N Y.C.... 1,000,000] 2, 138,728 668, 167 647, 904 514, 866 756, 231 129,597 122, 402 50,000 
Security Mut. Cas. Co., Chicago, Ill 9,576,908] 2,850,000) 2,537,238) 2,284,547) 2,959,475) 1,172,986] 1,129,920)......... 
Risks Ind. Co., Branchville 225, 000 666, 446 172, 128 239, 090 250,513 258 51 119, 643 67, 207 13,500 
Sentinel Life Ins. Co., Kansas City. . 300,000} 1,242,124 47,379} 395,239 435, 162 809, 187,540 200, 870 a 
So. Lloyds at Yoakum, San Antonio 80, 000 197, 907 108 , 903 110,742 128,770 117,894 52,119 58,973 4,800 
Stand. Acc. Ins. Co., Detroit, Mich. 2,500, 000/20, 868, 298) 1, 210, 305}16, 598, 376}18, 708, 187/17, 505, 915/12, 828, 397) 11,318, 603 75, 000) 
Texas Prudential Ins. Co., Galveston. .. 200,000} 1,760, 109 il =e ve 1,312,405 545, 830 ee 
Under. Ex », Kansas City, Mo 1,526,273} 1,322, 226,498} 269,346) 292,574 33,591 57,985) b252, 551 
Union In. Co. of Ind., Indianapolis 200,000} 559,642 56, 165 406,312 464,578 495,319} 256,874 «SSS 
Un. Mut. Cas. Co., Des Moines, Ia : 228, 897 31,951 287,759; 332,527 320,559 184,422 _* eae 
Un. Services Au. Assn., San Antonio 763,552} 327,476] 650,744) 542,509) 680,345) 258,611 193 , 807 Ra: 
U. 8. Plate Glass Ins. Co., Phila., Pa 100, 000 247,271 124, 200 31,075 34,044 65, 11,885 14,093 12,000 
U.& Und. Co., Jacksonville, Ill. 200, 000 370,812 34, 467 257, 792 281,755 273,477 112,665 108,814 12,000 
Univ. Auto. Ins. Co., Dallas, Tex.... 750,000} 2,632,831 202,335} 2,063,561} 1,706,795] 2,289,635) 1,051,317) 1,026,276 ee 
Utilities Indem. Exch., St. Louis, Mo. . , 264 243,019 696, 253 822, 157 730, 557 428, 889) Re 

















Dividends} Dividends 
Paid to | Paid to Man- Total 
Stock- | Policy- | agement | Disburse- 
holders | holders | Ex ments 
1930 1931 Paid 1931 1931 
3 3 By $ 
ein ce 111,986} 230,480 
15,000 14, 669 92, 962 264, 228 
Pr Pen ee ne 420, 903 
3,000 Elie — see le 
<BR 164,206] 304,780) 919,520 
1,712,777) 4,740,699 
‘ Aig 3,416, 287 
74,701 260,005 898, 168 
2,157,786) 4,351,121 
198,370} 2,575,392 
Ces , 153} 1,138,403 
a 11,306 22,999 
ind He o% 821,519) 1,148,435 
eth ae 0s 356, 681 670,572 
“ae 5,491,569) 17,626,577 
ed sae os 132,536] 387,153 
6,150 11,787 
——— ae 244,925 545, 543 
cehadite oe 244,941 481,265 
leativascs 107, 844 183,512 
enon 7 8,600 64,021 
PS eas tise 4 61,513} 286,768 
eoude se 180,865] 469,624 
Fetes di 193,513} 365,112 
88,458 138,035] 437,132 
J =a , 953,999 
119,850 17,044 85,224 
ieahind 2 6 789,946] 2,106,323 
nae ace , 954 116, 968 
basta kaewie 52,391 177,549 
jittn ice ahamaanne 1,494,559 
_ See 581,707] 1,153,621 
Pee Ss TO 5, 25, 
h14,000 32,389 21,354 201,481 
,000} . . ee See 246,211 
56, 000} . ...«| 1,845,117] 3,205, 
727 eve 29, 126,478 
Sead in ani BRET. 107 , 347 173, 102 
ee 436 19,812 ,422 
pp cites ceeee sone d 987, 468 
ES Le 53,738 99,831 
Ce A DRESS (ee 517,706 
CEO SES Ess: 153, 937 
...«| 262,470) 220,959) 1,612,569 
...-| 280,531 277, 63 , 931 
ee 85,110} 894,707 
asiiinass 10,067 14, 219 78,380 
50,000}......... 406,598) 587, 
....|1,414, 474 183, 787| 2,849, 437 
5 ae ee 62, 192 , 262 
“tape MESS. ee 
4,800} 25,915 39,007 121,842 
275,000)......... 6, 747, 435} 19, 650, 832 
Sadat wt 832 , 141} 1,205,626 
b299,635)......... ,625} 342,784 
oT eer Ea re 427,614 
HOS 142,425) 342,529 
Jee wbeel 153 ,868 119,625} 532,104 
. FRY eee 46,114 
| Rae ek a? at 276,170 
sur oe ven 843,903) 1,895,220 
58,077 223 , 565 748,331 























a 1931 figures are on cash basis. 









d Took over Ridgely Protective Assoc. by Reinsurance, Dec. 31, 1930 
stockholders. g Guaranty Fund Surplus. h Guaranty Fund Holders. 


1930 figures on accrual basis. b Savings returned to subscribers. ve. ; 
e The com ~ y yan 309 shares of company’s stock and distributed same pro rata to remaining 
les 


fe Dept. 


* In 





c After $200,000 Contingent Reserve. 


















International “Re” Reports 
(Concluded from page 35) 








and fidelity and surety 
bonds, operating in Ala- 
bama, California, Hawaii, 







Iowa, Illinois, Indiana, Ken- 
tucky, New Jersey, New 
Mexico, New York and Penn- 
sylvania and is authorized to 
write United States Treas- 
ury sureties. Mr. Hansen as 
president is assisted by O. 
Rey Rule, first vice-presi- 
dent; J. Phillip Bird, second 
vice-president; E. A. Wide- 
mann, third vice-president; 
J. V. H. Challiss, secretary 
and treasurer, 
At the recent meeting of 
board of directors all 
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reelected and 
J. Nolan and 


directors were 
in addition E. 
Emil Johnson were elected 
to the board. All officers 
were reelected and the regu- 
lar quarterly dividend of 
fifty cents per share was 
declared payable April 1 to 
shareholders of record on 
March 24, 


Texas Frees Day and 
McCutchan 


The grand jury at Dallas, 
Tex., on Feb. 27 exonerated 
J. B. McCutchan of St. Louis, 
Mo., and Darby A. Day of 
Chicago of charges of em- 
bezzling $200,000 from the 
Automobile Underwriters In- 


| surance Company of Dallas, 
which went to receivership 
when the other companies of 
the Day group collapsed. 


George Cator, F. and 
D. Founder, Dies 


BALTIMORE, Feb. 29.— 
George Cator, one of the 
founders.of the Fidelity and 
Deposit Company, died last 
Thursday at the Johns Hop- 
kins Hospital. 

Mr. Cator was well known 
throughout the country for 
his work as a pioneer in the 
surety and bonding business 
and among political. econ- 
omists he was held in high 








esteem for his knowledge in 
this field. He was born in 
Baltimore, May 10, 1856. 

In 1890 Mr. Cator and 
Edwin Warfield, father of 
the surety and fidelity busi- 
ness in America, organized 
the Fidelity and Deposit 
Company, the first of its kind 
in the world. Mr. Cator, 
because of his health, was 
forced to drop out shortly 
after the plans were for- 
mulated. 

Two years later he re- 
turned to Baltimore and 
shortly afterward formed 
the American Bonding Com- 
pany with a group of friends. 
He became president of the 
firm in 1904 
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TOP-NOTCHERS 


Bankers Life Salesmen Who Have Achieved 
Success Through Consecutive Qualification in 
Our Highest Honor Organization 


J. M. KEPLAR 


ELKHART, INDIANA 


PRESIDENT’S PREMIER CLUB 
1927 - 1928 - 1929 - 1930 - 1931 


a & & 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 Des Moines, lowa 














Prescribe Exactly 


No doctor would offer the same prescriptions to all 
of his patients. An agent too should be able to choose 
from a wide variety of contracts in order to make his 
economic prescriptions exact. 


FIDELITY OFFERS THAT VARIETY 


Policy forms to suit modern needs; Low Rate Life, 
Family Income and the famous “Income for Life” 
which Fidelity originated. Disability benefits—income 
and waiver of premium. Accidental death benefits. 
Back of its contracts is a record of more than half a 
century of fair dealing. 


Send for booklet 
“The Company Back of the Contract” 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
Philedeliohi 


Walter LeMar Talbot, President 


A DAY OF DAYS 
FEBRUARY 29, 1932 


Ou Father Time once in four years 
flings at us an additional day. We can catch it 
with both hands, and change the Leap Year 
jest to a challenge; or, unmindful, we can let 
it pass. 

These additional precious hours and hours 
can perhaps assure our “making” our Agency’s 
leaders’ list, or our Company’s honor roll, or 
our Convention quota,—with increase to our 
1932 compensation, and our renewal income 
pegged up a notch. 

A Day of Days and of service and gold ?-—— 
or just another useless Leap Year freak of 
February’s calendar? 


THE PENN MurtTvAt Lire INSURANCE Co. 


Wa. A. Law, President 


Independence Square Philadelphia 
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Sales Possibilities 
Undeveloped in Maryland! 


We Have Some of the Best 
Counties in the State Open 
for Direct Appointment. 


Generous Contract . . . Full Policy Service 
Sincere Home Office Cooperation. 


George Washington Life Insurance Co. 
Charleston, West Virginia 








FENTON LABEL Co., INC. 


GUMMED POLICY LABELS } 


506-512 RACE STREET 
PENNSYLVANIA 


PHILADELPHIA 


1000 $250 Withorvcr 3000 $52 
—$———_—_—— 


“The Best Property You Own” 
A new leaflet by Wm. T. Nash 


A great of conservation literature has been written in this 
new leafiet. The message is vivid, convincing and impelling. 
Every policyholder who reads this short message will think twice 
before even borrowing on his insurance and few will risk the 
hazards of lapsation. 








Prices 


5,000 
10,000 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 West 39th St., New York 
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Committee Wants 
Law Broadened 
(Concluded from page 35) 


it will receive their careful 
study and that it will result 
in legislation so that the 
Workmen’s Compensation 
Law may be a model not 
only as to theory but as to 
actual operation. 

Among many recommend- 
ations for basing hospital 
ests in compensation cases, 
the committee points out 
that hospitals should be al- 
lowed to charge a fair rate 
for such services without re- 
gard to any other standard 
now in use. Hospitals claim 
that they can get no more 
than “ward charity rates” in 
compensation cases, and be- 
lieve this figure inadequate. 





Minority Attacks Report 


Charges that the Govern- 
ors’ Committee on Hospital 
and Medical Problems in 
Compensation Insurance 
failed to verify complaints 
against the present adminis- 
tration of the workmen’s 
compensation law when it in- 
cluded them in its report 
were filed by the minority 
group of the committee this 
week. Two men composed 
this group, Charles Deckel- 
man of the Travelers and Ol- 
iver G. Browne, secretary of 
the Self-Insurers. 

The minority report de- 
clared that although 100,000 
compensation cases are 
treated annually in the State, 
few complainants appeared 
at the public hearings. The 
testimony of these was of the 
broadest nature, it was said. 
Some of the evidence pre- 
sented by these complainants 
when checked by the minority 
group was found to contain 
“the grossest misinformation 
and overstatement.” 

It is also declared in the 
minority report that some of 
the matters considered by the 
governors’ committee were 
not within its province. Com- 
menting on the recommenda- 
tion of the committee that 
weekly maximum benefits be 
increased, the report says: 
“This is obviously no part 
of a review of medical and 
hospital problems.” 

There has been no intelli- 
gent effort to present costs 
and charges to the Industrial 
Board that the hospitals are 
handling compensation cases 


National Surety Defers 
Dividend Action 


At the meeting of the 
Board of Directors ef the 
| National Surety Company 
|last week, statements were 
read showing that the oper- 
ations of the company for 
the month of December, 1931, 
The Globe Indemnity Co.,| and January, 1932, were the 
150 William Street, New| best experienced by the com- 
York, reports assets of $35,-| pany in the past two years. 
359,508 in its financial state-| In the judgment of the 
ment for the year ending | directors, however, the nec- 
Dec. 31, 1931. The company | essity for conserving cash 
has $1,588,935 in real estate | resources under present busi- 
and mortgages, $15,137,890 | ness conditions is most ap- 
in railroad and miscellaneous | parent and it was decided to 
bonds, $8,090,730 in govern-| defer action with respect to 


Globe Indemnity 
Shows 1931 Report | 





Statement Shows Good Asset | 
Liquidity; Increase Gov't 
Bond Investments 





vision of the company’s as- | 


sets reflects a greater degree 
of liquidity than a year ago, 





the company having in-| 

. ° " | 
creased its investments in | 
government and municipal | 


bonds and reduced its hold- 
ings in railroad and miscel- | 
laneous bonds. 


Of the liabilities the com- | 
pany reports a reserve for | 
losses amounting to $13,213,- | 
299 and a special reserve for 
losses incurred but not re- | 
ported of $1,500,000. Its re- 
serve for premiums amounts 
to $7,905,383, for taxes and | 
sundry accounts $440,000, | 
and for commissions $749,- | 
815. The company reports a 
special reserve for depreci- 











ment, State and municipal| a dividend until the June 
bonds, $4,887,306 in public | meeting of the Board. 
utility and miscellaneous}; The company has paid 


stocks and $1,622,433 in cash | dividends 
in office and banks. This di-| the past twenty-four years. 


continuously for 








ation of securities in the 
amount of $5,241,464, which 
represents the difference be- 
tween the values of securities 
as defined by the National 
Convention of Insurance 
Commissioners on the aver- 
age as of June 30, 1931, and 
the actual market values as 
of Dec. 31, 1931. It reports 
a net surplus, therefore, of 
$3,809,548, which, plus its 
capital of $2,500,000, gives 
the company a surplus to 
policyholders on the basis of 
Dec. 31, 1931, market values 
of $6,309,548. On the basis 
of June 30 Convention valu- 
ations, this surplus would 
have been $11,551,012. 








Wisconsin Automobile of 
Monroe, Wis. 


A regrettable error in THE 
SPECTATOR of Feb. 11 in- 
cluded the Wisconsin Auto- 
mobile Insurance Company 
(Limited Mutual) of Mon- 
roe, Wis., in the list of re- 
tired companies. 

The company is in a sound 
financial condition and has 
every intention of remaining 
in business permanently. 

In April of 1931 a reorgan- 
ization of this company was | 
effected through demand on | 
the part of policyholders, 
agents and directors, for a 
more conservative manage- | 
ment policy. When reorgan- | 
ized, C. L. Stillman, former- 
ly assistant manager, was 
chosen manager in place of 
G. W. Wilkinson, organizer | 
and manager since organiza- | 
tion. Mr. Stillman is now 
president of the company. 





at a loss, as charged in the 
majority report, the minority 
States, 

TRE SPECTATOR 

3, 1932 


The company about that time | 
withdrew from a number of 
States in which its operation | 


| had been found consistently 


| rection, 


|in 1931, with further reduc- 


unprofitable and purposed to 
confine its operations in the 
future to Illinois, lowa, Min- 
nesota and Wisconsin. Its 
retirement from some of its 
former fields of operation no 
doubt occasioned our error. 

Under Mr. Stillman’s di- 
a policy of strict 
economy was adopted. This 
has resulted in a reduction in 
operating expenses from 
$256,000 in 1930 to $148,000 


tions expected in 1932 which 
will bring the expenses to 
about $120,000. Operations 
in 1931 brought an under- 
writing profit of $12,000, and 
with other increment per- 
mitted a surplus increase of 
$14,000. In addition to this 
surplus increase, a contin- 
gency investment reserve 
fund of $15,000 was set up 
and liability loss reserves 
strengthened by 62 per cent. 
The company in addition to 
its own assets has sound and 
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Col. W. L. Taylor 


Assumes New Post 





New President of Midwest 
Bonding and Insurance 
in Oklahoma 


Col. W. L. Taylor, of Chi- 
cago, widely known fidelity 
and surety man, has been 
named president and general 
manager of the Midwest 
Bonding and Insurance Com- 
pany of Oklahoma City, it 
was announced last week. 
The new company, which is a 
reorganization of the Mid- 
west Bonding and Indemnity 
Company, will have a capital 
of $400,000 and a surplus of 
$800,000, according to the 
statement of John B. Tripp, 
president of the Midwest 
Bonding and Indemnity. 

Colonel Taylor has been a 
prominent figure in surety 
circles for many years, and 
until a year ago was presi- 
dent of the Federal Surety 
Company. He began his in- 
surance career as_ special 
agent for the Missouri Fidel- 
ity and Casualty Company, 
subsequently becoming vice- 
president, director, and 
finally president of that com- 
pany. When that company 
was consolidated with the 
Southern Surety Company, 
then of Oklahoma, he accepted 
the position of assistant to 
the president of the Massa- 
chusetts Bonding and Insur- 
ance Company. He has also 
been president of the Stand- 
ard Fidelity Fire, formerly 
a running mate of the Fed- 
eral Surety Company. For 
the past year he has acted as 
efficiency counsel for a num- 
ber of companies. 

Colonel Taylor has as- 
sumed his new duties in Ok- 
lahoma City, and has an- 
nounced that Mr. Tripp will 
continue with the company 
as fiscal agent. 








through a management con- 
tract with the Insurance In- 
vestment Company at Madi- 
son, Wis. This company, 
which is a Wisconsin corpo- 
ration, has made substantial 
contributions to surplus to 
replace paper losses in se- 
curities and is under con- 
tract to contribute further if 
required. Under the con- 
tinued careful management 
of Mr. Stillman, the Wiscon- 
sin Automobile Insurance 
Company should long con- 
tinue as a successful insur- 





adequate financial support 


ance carrier. 
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AGENTS & BROKERS 


Leon Irwin & Co. 


NEW ORLEANS, LA. 
Insurance Since 1895 


Brokerage Lines Solicited 


ACTUARIES 


Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 
FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultants 
Examinations Valuations 


25 CHURCH STREET NEW YORK 


INSPECTIONS 


J. H. O'ROURKE, Jr. 


UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 


NES: 
GERMANTOWN 5103 
PHILADELPHIA, PA. 


LOMBARD 1674 
DREXEL BLDG. 


ACTUARIES 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 





MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 
NEW YORK 





JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 





WOODWARD, FONDILLER and RYAN 
Consultants 
Actuarial, Accounting and 
Management Problems 
90 John St. New York 





ERSTON L. MARSHALL 


Consulting Actuary 


301 Iowa Building 
DES MOINES, IOWA 





DONALD F. CAMPBELL 


Consulting Actuary 

160 No. LA SALLE ST. 

Telephone State 7298 
CHICAGO 





T. J. MCCOMB 


Consulting Actuary 
Colcord Bldg. 
Oklahoma City, Okla. 





JAMES H. WASHBURN, F.A.LA. 
Censulting Actuary 
LIFE INSURANCE—Ordinary, Intermedi- 
ate, Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Trepical and 
Business 


FRANK M. SPEAKMAN 


Consulting Actuary 


Associates 
Fred E. Swarts, C. P. A. 
W. L. Clayton 
EB. P. Higgins 
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J. Charles Seitz, F. A. I. A. 
Consulting Actuary 


Author “A System and Accounting for «a Life 
Insurance Company’’ 


Attention to 
Legal Reserve, Fraternal and Assessment 
Business—Penstions. 


228 North La Salle Street, Chicago, Ill. 
Phone Franklin 6559 


ALEXANDER C. GOOD 


Consulting Actuary 


807 Paul Brown Bidg. 
St. Louis, Mo. 


and 800 Securities Bidg., Kansas City, Moe. 





Haight, Davis & Haight, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
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MR. AGENT! 
MR. BROKER! 
MR. FIELD MAN! 


Here is a brand new pocket-size 
handbook on 
CASUALTY INSURANCE 


Adventures of 
Robt. Ross 


—Insurance Solicitor 


BY 


Richard H. Longmaid 


Part I of this book takes the 
reader on a series of adventures 
with Robt. Ross on his many ex- 
ploits among brokers and 
agents. He learns how to pro- 
duce and handle the various 
lines of Casualty Insurance. 


Part II embraces complete 
treatises on all the leading lines 
of insurance falling under the 
classification of casualty lines, 
including historical sketches, 
rate making and rating prin- 
ciples, policy analyses, under- 
writing fundamentals, etc., ap- 
plicable to the foregoing lines. 


A complete comprehensive 
index helps to make this the 
most unique, up-to-date and 
helpful pocket-sized book on 
casualty insurance available. 


Write for information regard- } 
ing this book which will shortly 
be published. 


The Spectator Company 
Division of 
United Business Publishers, Inc. 
243 West 39th Street 
NEW YORK, N. Y. 
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